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LudpoBuii MapKETHHT — 1€ peais, 3 AKOI ChOI'0JHI CTHKAEThCSA Maike KOXKHUH Oi3HeC, a TOMYy
KEepIBHUKIB MOBUHHO INMPHHAWMHI HACTOPOXXUTH Te, IO, SK 3a3HAYalOTh JOCIITHUKHA OUIBIIOCTI (ipM
Opakye HaBHYOK, MOTPIOHUX JUTS BIIEBHEHOTO (YHKI[IOHYBaHHs y Wil cdepi. Sk mokazano JOCiIKeHHs
Boston Consulting Group (BCG), mporanuHu y BMIiHHSX, MOTPIOHUX sl ehEKTUBHOTO MPOBAKCHHS
MapKeTUHroBO1 AisuibHOCTI Ha digital-repenax, HabaraTo OiLNbIII, HIX 1€ YSIBISIOTh KOMIAHII.

3a oninkamu eMarketer, 8 2017 porii cykyHa cyma CBITOBUX BHTpPAT Ha HU(PPOBY peKiiamy csrae
$178 mupa. (e 30% Bix CyKymHHX pEeKIaMHUX BUAATKIB). BiAMOBiIHO 10 POTHO3iB, Yepe3 KillbKa POKiB y
CHIA o6csru punkis digital- Ta Th-pekiamu 3piBHstoThes. Y Benukiit Bpuranii 60% crnoxuBadiB y
cepenHboMy 52 XBHIIMHU IIOAHS «CHISATH» Y COLIAIBHUX Mepexax. Y HiioMy y cBiti npubnusno 25%
CHOXHBAYiB BUKOPUCTOBYIOTh cMapTdonu, a g0 2019-ro poky ms nudpa 3pocre aechk q10 33% uu 10
2,5 mupa. moaen. OTke, Xoya KPEaTHBHICTh Ta 3HAHHS TOHKOIIIB MOOYIOBM OpEHIy HE BTpPavaroTh
aKTYaJIbHOCTI B HOBiH ITU(POBIii peabHOCTi, MAPKETHHT BCe OLTBIIO MIpOI0 CTa€ HAYKOFO, IO MOTpedye
HaBHYOK poOOTH 3 naHumHu [1].

OcHOBHHUI TpeH]T Cy4aCHOr0 MapKETUHTY — OayKaHHS TIOKYIIIIB CTaTH YacTHHOI OpeHmy. Crokupadi
HE TUIbKM IIKaBJIATHCS IMPOAYKIIEI0, BOHW XOYyTh OTPUMYBATH IliKaBy iH(opMaliiro mpo Oi3Hec, OpeHn,
KepiBHMKa KomIaHii. CTBOPUTH TOBHOIIIHHY JIBOCTOPOHHIO KOMYHIKAIIIO TO3BOJSIIOTH I(POBI MapKETHHTOB1
Menia kaHaiu. Boke choromui B2B koMmasii, siki BeAyTh CBOI OJIOTH, 3HaXOMATh Ha 67%

Oinbllle TOTEHIIHUX KIIEHTIB, HDK Ti, sKi He myONikyloTh Martepianiu B Omorax (maHi
MarketingTechBlog). OnmuuM 3 eJIeMEHTIB MiABUIICHHS JIOSJIBHOCTI 10 OpeHay € MepcoHajIbHa
MPUCYTHICTh BJaCHHMKa Oi3HECY, KEPIBHUKIB, MEHEIKMEHTY B COLlialbHUX Mepekax. Tak, 52% kommaHiii
30UTBIIMIM TIONMT Ha CBOI TOBapH i mociayru 3a gomomororo Facebook, 43% — zapasku Linkedin (zami
HubSpot,State of Inbound Marketing

HoBi TexHomorii Ta crparerii J03BONSIOTH 3HAYHO 30UIBIIMTH e(PEKTHBHICTH MAapKETHUHTY,
0COOJIMBO, SIKIIO  BHKOPHCTOBYBATH IX paHillle CBOiX KOHKYpeHTiB. Hrbkde 3ampornoHOBaHO Teperik
KIr04oBHX TpeHaiB digital-mapkeTunry, sKi € akTyaabHHUMU:

1.0Opienmayis na mobineni npucmpoi 3 eeo-mapeemuneom. KopucTyBadli MOOUIBHMX TaJIXKETiB
3aIyCKalOTh OJIN3bKO 75 OKpEeMHX KIIEHTCHKHX CEaHCIB IIOAHS, 10 JOPIBHIOE MPUOIM3HO TPHOM I'OAMHAM
exkpanHoro dacy. [msa digital-mapkeronoriB 1me o3Hadae 75 MOXKIMBOCTEH IIOAHSA Oe3MOcepeaHbO
B3a€EMOJIATH 13 CIIOKUBAYEM.

2. Bioeo-xonmenm. Bineo y HalOMMWKIOMy MaiOyTHROMY IOYHE BUKOHYBATH (DYHKIIil TIOIIYKY.
Y ouTube Bke BBaKaETHCSA APYTOI0 38 BENMYMHOIO MOIIYKOBOK CHCTEMOIO y ¢BiTi. CTaTHCTHKA MMOKA3ye,
mo a0 2020 poxy 80% inTepHer-Tpadiky Oyme mos's3aHo 3 Bigeo. CTBOpPEHHsI OOJIKOBOrO 3amucy Ha
YouTube i perymspHe 3aBaHTa)KEHHS KOHTEHTY HE BHMMAra€ OCOOJMBHMX 3YyCHJIb, O TOr'O 3K, BOHO
a0COTIOTHO OE3KOIITOBHE.

3. Yam-b6omu — 1e mporpamw, sIKi 37aTHI IMITYBaTH CIUTKyBaHHS KOPHUCTyBada 3 OTHHM abo
JEeKiTbKOMa CIIBPO3MOBHHMKAMU. SIK MTPaBHJIO, BOHM CTBOPIOIOTHCS Ha 0a3i TakuX JOHaTKiB, sk Telegram,
FB Messenger, Skype, Viber ta in. Takuit BipTyanpHHil CIIIBPO3MOBHHK MOKE OYTH pO3pOOJICHHIA HABITh
0e3 3amyueHHs mporpamicTie. OCHOBHA iles BHUKOpPHCTAHHS YaT-OOTIB TMOJSrae B aBTOMAaTH3AIlil
MOBTOPIOBaHMX MPOIIECIB Ta IHTEPAKTUBHOMY CHUTKYBaHHI 3 KOPHCTyBadeM. Y 3B'SI3KY 3 €KOHOMIEIO pe-
CypcCiB, BUKOPUCTaHHS 4aT-00TiB, 3a MPOrHO3aMH, CTPIMKO 30umbuThes 1 10 2020 poky Oyne 3abesme-
gyBatu 85% 00csry nociyr B3aemMoii 3 kirientaMmu. CTaTUCTUYHI JaHi TOKa3ykTh, 1110 BUKOPUCTAHHS JaT-
0otiB qonoMoke 30epertu OuIbI Hix 8 MinbspaiB nonapiB g0 2020 poky.
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4. Mobinvnuu ceim. Ha nanmii yac monan 60% xopucTyBadiB 3aiHCHIOIOTH HOIIYK B [HTepHETI 3a
JIOTIOMOT'0I0 MOOUTFHHUX MPUCTPOIB: MOYNHAIOYN 3 BUKOPHCTAHHS COI[IAIbHUX Mejlia i 3aKiHIyIOUd OH-JIaiH
MOKYIKaM#, OaHKIBCBKHMH TOcyraMu. Bee Ounblie 1 Oiiblile KOPUCTYBaYiB JOBIPSIOTH CBOIM MOOUTBHUM
raJpkeraMm, a KUTBKICTh 0Ci0, SIKi BUKOPHCTOBYIOTH CTaI[iOHApHI MEPCOHANBbHI KOMI IOTEPU — CTPIMKO
3HIKYEThCA. STk pesynaprar, Google mabmmkaeTbess 10 BrpoBamkeHHs cBoro Mobile-First Index, sxwmii
OyJie BUIIC OILIIHIOBATH CaiTH, aJanToBaHI 1O MOOUIBHUX MPUCTPoiB. OCHOBHA MeTa — CIIOHYKaTH JI0
CTBOpPEHHSI CaTIB, sIKi OyyTh IIBUAKO 1 TOYHO BiJIOOpaKaTHCh HA PI3HUX THUIaX MOOUTLHUX TIPUCTPOIB.

6.Pay per click. bararo ¢axiBiiiB 3 MapKeTHHTY 3aJal0TbCSA MUTAHHAM, MO cTaHeThes 3 PPC,
0cO0JIMBO 3 OTJIAAY Ha Te, 1m0 Google 36inbInye BUTpaTH, MOPIBHIHO 3 PEKIAMOIO B COIIATBHIX MepexkKax.
[TnaTHUIT MONIYK MPOMOBXKYE BifirpaBaTH BaxuBy poib B digital-mapkerunry. Tomy BapTo 3BEpHYTH
oco0IMBY yBary Ha Te, mo0 Bci PPC-kamnanii Oynu ehekTHBHO HalliieHi Ha MOOUTFHIX KOPHCTYBaYiB, 10
JI03BOJTUTH MAKCUMI3yBaTH PE3YJIbTATH 1 30UTBIIUTH PEHTA0CTbHICTh IHBECTHIIIH.

6. Google Shopping. ITokynku uepe3 Google nificHO MOYMHAIOTH MOMIHYBAaTH 1 IeH TpPEH[
MPOIOBKUTE 3MiltHIOBaTH CBOI mosmiii y 2018 porti. OcHoBHa mepeBara Google Shopping B Tomy, 1o
HaBITh JIPiOHI MPOAABIII MOXYTh KOHKYPYBATH 3 BEIMKUMU pUTECHIEpaMH 3a iJIGHTHYHI ITOIIYKOBI 3aMUTH i
CYIyTHI TOBapH.

OTke, X0ua KpEaTHBHICTh Ta 3HAHHS TOHKOIIIB MOOYIOBH OpEHy HE BTPA4alOTh aKTyallbHOCTI B
HOBili TUQPOBIA peanbHOCTI, MAPKETHHT BCE OUIBIIOI MIpPOI0 CTae€ HAYKOIO, IO MOTpe0ye HaBUYOK
po0oTH 3 HaHKMHU. Y Yac, KOJIU TOCTIHHO 3’ IBNIsOThCs HOBI digital-kananu i iHCTpyMEHTH, MapKETHHIOBA
JUSTBHICTE MYCHTH MPOXOJWTH BCE KOPOTIN iTepamiiHi HHKIW, 00 IHaKIIe KOMITaHii He 3MOXKYTh
aIarTyBaTHCS 10 CTPIMKUX 3MiH Y 30BHIIIHEOMY CEpPEIOBHIIIL.

Ane 3apa3 QipMu He BITHOCATH BHIIE3a3HAYCHI BMIHHS JIO KaTeropii mepioyeproBux, a JIyxe
4acTo B3araji He PO3IJIAAaloTh JaHi BUAM MApPKETHHIOBOI JISUIBHOCTI K CBOI HalBaXkIuBimi Oi3Hec-
npioputerd. 11]00 3amOBHUTH MPOTraJIMHU B HABUYKAX I[LOI'0 THUITY, HE JOCTaTHBO 3aJy4aTH BiIIOBIIHUX
(axiBIiB Ta Yac BiJ 4acy peayli3oByBaTH MOTPIOHI HABYAJbHI MPOrpaMu. Y OUIBIIOCTI BUITAIKIB KOMITaHIl
MyCSTh TpaHc(HOpMYBaTH MAapKETHHTOBY (QYHKIIIO Ta 3pOOMTH PO3BUTOK HU(MPOBUX CIPOMONKHOCTEH
OHHMM i3 CBOIX OCHOBHMX IIPIOPUTETIB, IO MOTPedye pecTpyKTypH3amii mimoi opramisarmii [2]. Tomy
MEHEJDKepH 3MYIICHI HaJaBaTH HEOOXiTHI pecypcH, MiATPUMYBATH HOBI IHIIIaTHBH Ta 3aJydyaTH
iHBECTHINI y CTBOpEHHs IUTATGOpM, IO IO3BONIAIOTH CKOpucTathucs 3 mepeBar digital-texmosoriii.

1. Hugpposuii mapkemunz: wozo bpakye komnawiam. [ Enexmponnuii pecypc] — Peowcum docmyny:
http: //wmw. management.com.ua/tend/tend739.htmi

2. The Talent Revolution in Digital Marketing. [Erexkmponnuii pecypc]l— Peowcum oocmyny:
https://mwww.beg.convpubli cati ons/2015/mar keti ng-technol ogy-or gani zati on-tal ent-revol ution-in-
digital-marketing.aspx
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QUALITY OF LOGISTICS: RESEARCH OF 3PL MARKET IN UKRAINE
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The domestic market of logistics services is dynamic due to the emergence of new enterprises
trying to maintain their competitiveness, satisfying customers with a high level of quality of their services.
However, in difficult market conditions for enterprises, the modern consumer is becoming more

demanding in terms of quality of the received services; accordingly, the role of logistics as an instrument
of achieving the goalsis growing.
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