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BusHayeHo cyTHicTh MOHATTA “ejileKTPOHHA KoMmepuis” . HaBeaeHno icropuyHi eranu
PO3BUTKY eJeKTPOHHOI KoMepuii Ha puHKy. IlopiBHAHO cucTeMH eJeKTPOHHOI KoMmepuii
oisHec-10-cnmoxkuBaua (B2C) i3 cucremamu B2B ta B2G. InentndikoBaHo BHUIOAM Bin
eJIeKTPOHHOI KoMmepuii 3 mo3umii pisHuX rpyn creiikxoagepis. IlpoananizoBaHo ocHOBHI
TeHJeHUil Po3BUTKY ejeKTpoHHOi koMepuii B2C y kpainax Cxianoi €Bponu 3 akumeHTOM
yBaru Ha Ykpaidi. BusiBieHo Ta 00rpyHTOBaHO PU3UKH, IO MOKe CIIPUYUHUTH PO3BHTOK
eqekTpoHHoi komepuii B2C. Oxapakrtepu3oBano mnposiB edekTy iHCTHTYHiOHAIBLHOTO
BUTiCHEHHSI BHACJIIOK 3pOCTAHHS PUHKY eJIeKTpPoHHOi komepuii B2C.

Kiro4oBi cj10Ba: ejleKTpOHHA KOMepLisi, iHTepHET-Mara3uH, cucTeMa 0i3Hec-10-ClO:KMBayYa,
PU3MKH, epeKT iIHCTUTYHIOHATBHOT0 BUTICHEHHS, TOPTiBJIs, iHTepHeT-cepeioBUIIe, PO3BHTOK.

IMocTanoBka npodJiemu

dopmyBaHHs 100aabHOI 1H(QOPMAIIHHOT €KOHOMIKM TICHO IOB SI3aHO 3 IOSIBOIO Ta 3POCTaHHIM
PHHKY eJeKTpoHHOI komepiii. Opranizaiis Mepex on-line mpogaxis i3 KOKHHM POKOM BiJirpae Bce
BaYKJIMBINIY POJIb Y PO3BUTKY TOPTIBIIi Pi3HUX KpaiH CBITY, COPUYHHSIOYA HEMHUHYYl CTPYKTYpHI 3MIiHH B
EKOHOMIIlI X KpaiH. Ha3BaHi 3MiHM mepeayciM MOB’ si3aHi 3 YTBOPEHHSIM TpaHCHAI[IOHAILHUX KIIACTEPIB,
B SKHUX HE TUIbKH KOHIICHTPYIOTBCS IHTEJEKTyallbHI Ta iHHOBAIlMHI pecypcH, aiie i 3'SBISIOTHCS Ta
MOUIMPIOIOTHCS BapiaTUBHI CUCTEMH Ta (OPMHU ENEKTPOHHOI KoMepilii. BapTo Haromocuty, 1o 1i KiacTepu
4acTO 3HAXOMATHCS 11032 MEKaMU IOPUCIUKIII OKpEeMHX JACp)KaB, 1 Cy0 €KTH TOCIIOAapIOBaHHS, IO
BXOJATH JI0 iX CKIaay, OTPUMYIOTh Kpalldi JIOCTYN JO PUHKY Ta MaloTh HUXKYi TPaH3aKIiiiHI BUTpaTH
MOPIBHSIHO 3 IHIIUMU CY0' €KTaMU TOCIOAAPIOBAHHS.

Cucrema enexrponnoi komepiii B2C (business-to-consumer — 6i3Hec st CroKMBava) HHHI CTajia
ONHi€I0 3 HalimomynsApHimmMX. [i MOmMpeHHs Ha PUHKY BKE€ HHHI CyTTE€BO BIUIMBAE HA 3araiabHUii
COI[iaJIbHO-eKOHOMIYHWH piBEHb PO3BUTKY 0araTbox KpaiH CBITY.

VYpaxoByloun HaBelleHEe BUIIIE, JOCTIPKEHHS 0cOOIMBOCTE PO3BUTKY €IEKTPOHHOI KOMEPIIii 1acTh
3MOTy, 3 OJHOro OOKy, ileHTH(IKyBaTH BUTOIM Ta BU3HAYWUTH WMOBIPHI PU3HKH, IOB's3aHi 3 iMILIe-
MEHTAI[I€I0 Ta PO3MOBCIO/KEHHSM ii crcTeM Ta (OpM, a 3 1HIIOro — BUSBUTH Cy4acHi TPEHAN PO3IBUTKY
enekrpornoi komepiiii B2C y kpainax Cxigaoi €Bpomnu (y T. 4. YKpaiHi), 3p0oOUTH IesIKi MOpIBHEHHS i
OKPECIIUTH TMEPCIEeKTUBU iXHIX MOXIHBHX 3MiH. OcTaHHE OCOOIMBO aKTyalbHO 3 MOTIISAY PO3pPOOTICHHS
CTpaTeriuyHux IJIaHiB pO3BHTKY ellekTpoHHOol koMmepiii B2C sk B YkpaiHi, Tak i B iHIIUX KpaiHax CBiTy, a
TaKOX MPOTHO3HOTO OIIHIOBaHHS BIUTHBY ON-line Toprieii Ha pe3ynbTaTH MisUTbHOCTI TPaaHIiHHOT Mepexi
PO3IPiOHOT TOPTiBIIi SIK Y KOPOTKO-, TAK Y JOBIOCTPOKOBI# MEPCIEKTHBI TOIIIO.
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AHaJi3 0CTaHHIX JoCHiTKeHb i myOsikaniii

Bapro HaromocuTH, 110 pi3Hi acrekTH 3ade3neueHHs eeKTHBHOI opraHizallii eIeKTpOHHOI KOMepIIii
Ta OKpeMHX 11 CKIIQIOBHX, CTaHy ii PO3BUTKY Y CBIiTi, crielu(}iKW MPUAHATTS yIIPABIiHCHKHUX PillIeHb 100
on-line xomywikariii y céepi Topriemi OyiId IpeaMeroM MOCTiKEHb 0aratboX sSK IiHO3EMHHX, TaK i
BiTuM3HsHUX ydeHux. Tak, Hanpukian, C. Kepeii ta C. I1. Cirye [1] BctanoBuiIH, sIKi iH(bOpMaIiiiHi cailTi
€ HHHI OUTBII MPIOPUTETHUMH ISl PO3APIOHMX OpraHizailiil Ta BUPOOHHKIB, 110 MPArHYTh caMi 3aiMaTHCS
30yTOM CBO€T MPOJYKIIii, a TAKOX 3aMpoNOHYBall METOAWYHUN MiAXiJ J0 BHOOPY ONTHMAIBLHOTO CalTy
3aJIOKHO Bijl cnenndiku ToBapy, On-line komynikaiiii mpoaasit Ta epekTy mepexpecHoro iHOYTBOPEHHS
Mix on-line ta off-line kanamamu peamisauii Toapis. M. Yenr ta 3. Xionr [2] BU3HAYMIM yMOBH, IO €
ONTUMAJIBHUMHU JUIS BIAKPUTTS IHTEPHET-MarasuHiB BHPOOHMKOM Ta PO3APIOHMM TMPOJABILIEM, a TaKOXK
BHSIBHJIH, 1110 OaraTokaHaJIbHUH po3pi0 He 000B’ I3KOBO € HAHKpPaIllOK CTPATEriero IS JOMIHYIYOro Ha
PHMHKY MiAMPUEMCTBA po3apiOHOT Topriemi. A. A. Mazapaki ta O. O. Kapys [3], mpoananizyBaBiim Mojeni
ENIEKTPOHHOI TOPTIBIIi, BA3HAYMIIN CEPETHHOCTPOKOBI MIEPCIIEKTHBH PO3BUTKY CIEKTPOHHOT KOMEPIIiT cepet
oprasizaiiii po3mpionoi TopriBii B Ykpaini. C. B. ManoBuuko [4] npo anamizyBajia pPO3BUTOK MiX-
HaponmHOi enekTpoHHoi TopriBmi mpotsrom 2010-2014 pp. Ta 3anponoHyBalla HayKOBO-METOAMYHHH
MiX11 10 MPOBEACHHS JIOCHIPKEHb TPAEKTOPil PO3BUTKY EIEKTPOHHOI TOPTiBIi HA MIXXHAPOJAHOMY PiBHI.
A. M. Onapuenko ta K. B. Ciogap [5] oxapakrepu3yBajiy OCHOBHI IPUHIIUITNA BUKOPUCTAHHS €IEKTPOHHOI
KOMeEpIIii Ta pO3IIISHYIH ClIOCOOM PO3BUTKY €JIEKTPOHHOI TOPTiBIi B YKpaiHi, 3'sICyBaBIIM MPUYMHH, IO
HEraTHBHO IMO3HAYAIOTHCS Ha [[bOMY PO3BUTKY TOIIIO.

Buainenns HeBUpilIeHUX paHillle YACTHH 3arajbHOI MPodJaeMHu
[Ipote sk BUIICHA3BaHI HAYKOBI[l, TaK W IHIN J0CI MPUAUILUIM HEIOCTaTHBO yBaru O€3MOCepeaHbO
MUTAHHIO PO3BHUTKY €IEKTPOHHOI KoMmepilii B2C. MajoBUBUEHNMH 3aJMINAIOTHCS W OCOOIUBOCTI IBOTO
PO3BHUTKY y pi3HHX Kpainax CximHoi €BporH, y T. 4. TpEHIH €IEKTPOHHOT KoMepIlii B YKpaini, mo dop-
MYIOTbCS Yy Tepiof, KOJM KpaiHa IocTajia Iepe] HEOOXITHICTIO HarajJbHOIO BHPIIICHHS CKJIAIHUX
3arallbHOCKOHOMIYHHX Ta TEONOITHYHUX MTPOOIEM.

i crarri

[MonsiraroTh y: BU3HAYEHHI OCHOBHHMX TEHACHII PO3BUTKY PUHKY eleKTpoHHOi komepuii B2C y
kpainax CxigHoi €Bponm, y T. 4. YKpaiHW; BHSABJICHHI MMOBIPHUX PH3UKIB BHACIIJIOK TOJAIBIIOTO
3pocTaHHs enekTpoHHoi komepitii B2C. J{is mocsArHeHHS IOCTaBJICHHMX IUICH 3aIIaHOBAaHO TAaKOX, IO-
nepiie, BU3HAYATH CYTHICTh MOHATTA “EJIeKTpOHHA KOMEpIis';, IMOo-Apyre, HABECTH ICTOPHYHI eTaru
PO3BHTKY €JIEKTPOHHOI KOMEPIIii; Mo-TpeTe, MOPIBHATH TaKi CHCTEMH eNeKTpoHHOI komepiiii, sik B2C, B2B
ta B2G; mo-yerBepre, iNeHTHU(IKYBaTH BHTOAM BiJl EIEKTPOHHOI KOMEpIii 3 TO3WIIM PI3HHX TPyl
CTEHKXOIIEePiB.

Buxsan ocHOBHOTO MaTepiany

V pi3nux iHdopmariitaux mkepenax [2; 3; 5-8 Ta iH.], BU3HAYAIOUU CYTHICTh MOHATTS “ €IEKTPOHHA
komepirisi” (anru. Electronic commerce), HaykoBili Ta MPAaKTUKH, K MPABUIIO, TIOB' A3YIOTh ii 3 JiIOBOIO
AKTHBHICTIO YH B3aEMOJIIEI0 Cy0 €KTiB Oi3HECY y mporieci KymiBii-mpoaaxxy ToBapis / mociyr abo crerm-
¢iunoro GopMoro Toprieii UM Oi3HEC-POIECY 3 BUKOPUCTAHHSIM CYYacHHX iH(QOpPMAIIfHUX TEXHOJOTIH,
TEJICKOMYHIKAI[IHUX cucTeM Tomo. Bomunouyac y 3akoni Ykpaini “Ilpo enekTpoHHY KoMepiio”’ Iie
MOHATTS TPAKTYIOTh SIK “BiIHOCHHU, CIPSIMOBAaHI Ha OTPHUMAaHHS NPUOYTKY, IO BUHHUKAIOTH MiJ dYac
BUMHCHHSI MTPABOYMHIB 100 HAOYTTS, 3MiHM a00 MPUITMHEHHS MBUILHUX IpaB Ta 000B's3KiB, 3IIMCHEHI
JMCTaHIIHHO 3 BUKOPUCTAHHIM iH(POPMaIifHO-TEIEKOMYHIKAIiIHHIUX CHCTEM, BHACIIIOK YOT0 B YYaCHUKIB
TaKHX BiJHOCHH BHHHMKAIOTH IpaBa Ta 000B’ 13kK MaitHoBOro xapakrepy” [9].

Ha namy nymky, nediuimii, ge eIEKTpOHHY KOMEPIIIO PO3IIISAAIOTh TUIBKH SIK OJHY 3 (GopM
TOPTIBJI, € 3aHAATO OOMEKEHUMH, OCKIJIBKH JI0 €ICKTPOHHOI KOMEPIIil MOps/ 3 eIEKTPOHHOK TOPTIBIICHO
(aurn. E-Trade) takoxk BimHOCATH: enekTpoHHHMN MapkeTwHr (anri. E-Marketing); enextponHuii 0OMiH
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Enexmponna kxomepyisi 62c. po3sumox y cxXioHiil €6pont, pusuku ma egexm iHCmumyyioHaIbHO20 GUMICHEHHS

indopmarieto (anri. Electronic Data Interchange); enexkrponnuit 6ankinr (anri. E-Banking); erxexktpos-
Huii pyx kamitamy (amra. Electronic Funds Transfer); emexrpomni crpaxoBi mociyru (aHriI.
E-Insurance) i 1. n. Tomy HaBeleHy BHILE 3aKOHOJABUY MPE3EHTAIIF0 CYTHOCTI €IEKTPOHHOI KOMeEpIIil
Yyepe3 BiTHOCHHH, 1110 31HCHIOIOTHCS AUCTAHIIIHHO 3 BAKOPUCTAHHIM iH()OpMAaIliHHO-TEIeKOMYHIKAIIHHUX
CHUCTEM 1 BHACIIJOK SKUX MDK IX yJaCHMKaM{ BHHHUKAIOTH MpaBa i 0OOB SI3KM MaiHOBOTO XapakTepy,
BBa)XaEMO OLIbII MPUAHATHOI. BomaHOYac 00’ €KTUBHO YCBIIOMITIOIOUH, IO €JIEKTPOHHA KOMEPIlisS — IIe
cdepa mudpoBoi EKOHOMIKH, PEKOMEHIYEMO MPH PO3KPHUTTI i CYTHOCTI 3BEpPTATH yBary Ha Te, IO BOHA
MICTUTh SIK TOPTOBi, TaK 1 ()iHAHCOBI TpaH3aKIlil, 10 MPOBOAATHCS 3a JIOTIOMOTO0 KOMIT IOTEPHHUX MEPEXK,
crienuQpiuHUX iHPOPMAIIHIX TEXHOJOTIH Ta MPOrpaMHHX MPOAYKTIB, a TAKOXK Oi3HEC-TIPOIIECH, MOB’ A3aHi
3 BUKOHAHHSIM 3a3HaYeHUX TpaH3aKI[iil.

3araibHOBIZIOMO, 110 MEpIIi HAWMPOCTIMI GOpMHU eNeKTPOHHOT KOMEpIIii 3’ IBHUITUCH e Y 60-Ti poku
XX CT. Ta MEePEBaKHO 3aCTOCOBYBAJIMCA TpaHCHOPTHUMHU KoMmaHisMu CIIA st 3aMOBJICHHSI KBUTKIB Ta
0oOMiHy iH(oOpMaIliEl0 MDK PI3HMMH CIy)KOaMH ITMX KOMIIAHIH Iepe] MiAroTOBKOI 10 periciB. Llei
ICTOpUYHUI eTan PO3BUTKY EJICKTPOHHOI KOMepIIii MoB’ si3aHuii i3 3ampoBamkeHHsM “Mainframe-based’
JIOZIaTKIB, a TAKOXK PO3POOKOIO 1 BIPOBAKEHHAM Tak 3BaHoi cucremu SABRE (Semi-Automatic Business
Research Environment). Ha 3miny mepioay cTaHOBICHHS Ta ()parMEHTapHOrO PO3BHUTKY EIEKTPOHHOL
KOMEpIlii HpUUIIOB Tepiod KoHcomimamii 3ycwib, koaud y 70-x pokax XX c¢T. po3moyaBcs pyx 3a
00’ €THaHHS CTaHIAPTIB EIEKTPOHHOrO OOMiHYy maHMMH Mik opranizaiismu — EDI (Electronic Data
Interchange). ¥V 90-x pokax XX cT. Ha pHHKY 3’ SIBIIIOTHCS Ta HMOMHKPIOOTHECS WeD-TexHomorii Ta BHHUKAE
HOBa (hopMa eNeKTPOHHOI KOMepIii y BUTJISII iHTEepHET-MarasuHiB. BapTo 3ayBakuTH, 10 PO3BHTOK
InTepHery B ocTtaHHi Aecsatupivus XX CT. 3yMOBHB IOSIBY PI3HHX CHCTEM EIEKTPOHHOI komepirii (abo
MoJieIiel B3aeMOIl B eJIEKTPOHHIH Komepirii): OisHec-mo Gismecy (B2B); 6isnec-mo cnoxkuBada (B2C);
cnokuBad-n0 cnokuBada (C2C); 6iznec-mo ypsany (B2G); ypsaa-mo-cnokuBada (G2C). Kpim Toro, Ha
PHHKY B II€fl Yac Modvajd aKTHBHO PO3BHBATHCS TEXHOJIOril MOOUTHHOI TOpriBii (aHri. M-COMMerce),
TOOTO 3'IBUJIMCS HOBI MOXIUBOCTI ISl MOAANBINMX TpaHChOpMAaIlill eleKTpOHHOI KoMepIlii 3 BHKOpPHC-
TaHHSIM MOOLTBHUX JojaTkiB, a y 1997 p. OyB po3poOieHHMI BIIKPUTHH CTaHIApT ISl EIEKTPOHHOL
topriBii Mk mimnpuemcrBamu OBl (Open Buying on the Internet), mo npusHaveHuii st yCyHEHHs
HaJUIMIIKOBOI POOOTH TpPHM 3aKyIiBNi, MiHIMI3aIlil MOMUJIOK, 3MEHIIECHHS TPYAOBUX 1 TPaHCAKIIMHUX
BUTpAT.

BBaxkaemo, 110 eranm pO3BUTKY EIEKTPOHHOI KoMepilii 3 mouaTky XXI cT. 1 o ChOroJHi MOXXHA
YMOBHO Ha3BaTH eTanoM KoHBepreHiii abo cuueprii. Ha mpoMy erami HpocTeKyeThCs HaMaraHHS
OTPUMATH CHHEPIeTHYHUIl eeKT BiJ MOAaNbIIOro 301mKeHHs (KOHBEPreHIlil) TpauiliiiHOT Ta eJIeKTPOH-
HOi KoMepllii, mo BixOyBaeThCsi HAa (QOHI MPOIECIB CIPOIIEHHS IOCTYIY J0 Mepexi [HTepHeT y pi3HHX
KyTOUKaX CBITY Maii’Ke BCIX BEPCTB HAaCEIEHH:, aKTUBHOT'O PO3BUTKY COIIaIbHUX MEPEXK, CIIPHUHSATTS BCE
OUIBIIO 1 OUIBIIOI KUTBKICTIO JIIOACH EIEKTPOHHOI KOMEpIlii SK HEBiT €MHOI YacTKU CBOIO
MOBCSAKJCHHOT'O JKUTTS, MEPMaHEHTHOI MOJEpHi3alii KOMIT FOTEPHUX TPUCTPOIB, MOSBU Ta MONIMPEHHS
xMaphuux TexHosorii (anri. Cloud Technologies) ta texuonoriit Benukux Jlanux (anri. Big Data) Tomro.

VY mporeci aHalizy eramiB pPO3BUTKY EIEKTPOHHOI KoMepiii OyJIO BCTaHOBJEHO, IO OIHIEID 3
MepIInX, Mo 3’ ABUacsd Ha PUHKY, HAUMTOMIMPEHININX 1 MOMYJISPHUX CHCTEM EJIeKTPOHHOI KOMepIIii € Ta,
o mnependadae B3aeMOMIi0 Oi3Hec-mo-cliokuMBada. Ll cucrema sBiase co0OK MOIENb B3a€EMOIIT
MiATPUEMCTB / KOMITaHii 31 CITOKWBAYaMH, IO HAJA€ TEPIINM AOAATKOBI MOYKIMBOCTI IS TPOCYBaHHS
cBOIX ToBapiB Ta/abo mociyr 0e3nocepeHbO A0 CIOKHUBAYIB, a JPYTUM — OLIbIIE MOXJIMBOCTEH ISt
BHOOpY, 3abe3meuyroun npsamuii (6e3 Oyab-IKMX IMOCEPEAHMKIB) pyX ToBapie / mociyr Bim Gi3Hecy 10
KIHIIEBUX CIIOKMBa4iB 3a jomnorot IHtepHery. [lyis kpamioro po3yMinHs crnenudiku cucremu B2C
JOIIBHO 11 TOpIBHATH 3 cucremMamu B2B ta B2G, BM3HAuMBIIM 1X OCHOBHI BITMITHI XapaKTEPHCTHUKU

(tabm. 1).
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Tabnuys 1
IopiBusinHs cucTem enexkTponHoi komepuii B2C, B2B ta B2G*
Cucrema ) Cy6' extH ) AJbTepHATHBHU BIIPOBAKEHHS Y CUCTEMY
€JIEeKTPOHHOI A LinpoBa ycraHoBKa X — X
KoMepii TIPOJIKIB 3aKyMiBII 3MillIaHy
. . Web- .
. [psimuii mposax ToBapis / mociyr . EnextponHi
biznec Ta . BITPHHH, . .
B2C . KIHLIEBUM CIIO)KMBavaM 3 - (BipTyaubHi)
CIIOYKUBaYl . - IaTepuer- .
BUKOPHCTaHHSM IHTEPHET-TEXHOJIOT 1 ayKIIOHA
Mara3uHu
Tlpa GizHecn BcraHoBneHHs Ta miATpUMaHHs Web- Topro- OOMiHH,
. KOMEpLIMHNX B3a€EMOBITHOCHH MiXK BITPUHU BeJIbHI ayKIIOHA
B2B (miampuemcTBa cpH I,lH TPHHH, . YK '
/ xommanii) BUPOOHMKAaMH, BUCTPHO' IOTOpaMH, TOPrOBeNbHI | MalIaH- | TOPTrOBEbHI
JIIepamMu MalJaHuIuKH YUKU MalJaHuIuKH
IMpomax ToBapis / OCITYT ypsiy
B2G bisHec Ta ypsin | (mepkaBHUM OpraHizaiiisam) 3 ToproeensHI MaiIaHIUKA

BUKOPHCTaHHSM IHTEPHET-TEXHOJIOT 1

* Pospobneno asmopamil.

[losiBa Ha pPUHKY Ta PO3BUTOK ENEKTPOHHOI KOMEpIIii, SK CBIMYUTH MDKHAPOTHHMHA MPaKTUIHUH
JOCBiZl, 3MIHWIA KJIIOYOB1 (pakTOpH ycmixy, [0 3a0e3MeuyloTh KOHKYPEHTOCIPOMOXHICTh 0aratbox
cy0’exTiB TocmofaproBaHHs. Ko B JoiH(GOpMAaIiiiHy ernoxy KOHKYpPEHTOCIHPOMOXKHICTh OpraHizaiii
3ajieKana nepeayciM Bin iX BHYTPILIHBOrO MOTeHINady (ToOTO pecypciB i opraHi3amiiiHUX 31aTHOCTEH) Ta
PI3HOTO POy TEXHOJIOTIYHUX PO3POOOK, TO B eroxy (OpMyBaHHS MEPEXKEBOi EKOHOMIKH BOHA BCe Oinblie
3aJIeKHUTh BiJ] PO3BUTKY €IIEKTPOHHOI KoMmepIii, y T.4. y ¢opmi B2C. IHTepHer 3 KOXHHM pPOKOM Bce
rnubme “Bpocrae” y Oi3Hec 1, SIK HACTINIOK, HA PUHKY 30UIBIIYETHCS BiIaJa THX, XTO BOJIOJIE€ MEPEKEBOIO
iHppacTpykTypoto. [TocTiiHO MPOCTEKYETHCS MPUPICT KUTBKOCTI MiIPUEMCTB-BUPOOHHUKIB, SIKi JOCTATHHO
JIETKO Ta MBUIKO OTPUMYIOTh KOHKYPEHTHI IepeBar 3aBJIIsKM iMiTallil JOCSATHEHb CBOIX KOHKYPEHTIB Ta
CTa€ TNPAKTUYHO HEBAXKIMBO, JI€ PO3MIIICHI BHUPOOHMYI TMOTYXHOCTI ab0 sKi camMe TEXHOJIOTIi
BHUKOPUCTOBYIOThCS JUII BHPOOHWITBA ToBapiB. [Ipy mboMy camMe JOCTYN 0 TJI00AaTbHOTO PHUHKY,
ITOB’ SI3aHUI 3 PO3BUTKOM €JIEKTPOHHOI KOMEPIIii, BIIKpUBA€E Nepea MUMHU BUPOOHMKAM HOBI MOXKIIMBOCTI
JUTsl 3BMIITHEHHS CBOiX KOHKYPEHTHUX IMO3HIIIH Ha pUHKY. | TOMY y Halll 4ac, sk CIIyIITHO 3ayBa)KylOTbh JIEsKi
HaykoBii [10], TpamuiiiiHi CeKTOpH BHPOOHUIITBA TPAHCPOPMYIOTHCS B II100aNIbHI, B SKUX KOHKYPEHTHI
MO3HIIIi KOMIIAHI Ha JIOKAJIbHOMY MICIICBOMY Ta 3arajbHOHAI[IOHAILHOMY PHHKAaxX BH3HAUYAIOTHCS iX
rI100aJIbHUMH TO3ULISIMHU.

Bumieonucuni 3MiHH 3yMOBHIIM CTPYKTYpHY TpaHc(hOpMaIllilo €KOHOMIYHHX BiJIHOCHH Ta CTalld
MPUYMHOI HACTYITHUX IMI00ABHUIA 3pYyIIeHb y CBITOBI# ekoHoMmii [3; 4; 11]:

— posIapyBaHHS, 3aBISKH YOMY Yy CBITOBI €KOHOMINi (OPMYIOTHCS HOBi, HIBHJKO 3pOCTaroOdi
ranysi 3 MiJIBUIIEHOI0 TPUOYTKOBICTIO;

— 3pOCTaHHS EKOHOMIYHOTO 3HaueHHs Oi3HeC-Mepex, M0 BU3HAYAIOTh KOHKYPEHTHI TiepeBaru Ha
rI00abHOMY PUHKY;

— moaut iHdopMaIlifHUX 1 TOBAPHUX MOTOKIB, BHACIIIOK YOro BiOyBaeThes ritolaiizallis yrof i
BOHH MOXYTh OTHOYACHO YKIIJIaTUCS [0 BChOMY CBITY, HE3aJICKHO BiJl MiCI[€3HAXO/PKEHHS TOBApY,

— MiJABHINCHHS TPIOPUTETHOCTI PO3BUTKY EKOHOMIK 3 “3pOCTalOuMMH JIOXOAaMH~ 32 PaxyHOK
rI100abHOTO Mepepo3NoaUTy MaTepialbHuX i iH(opMallifHIX TTOTOKIB,

— TIOCWJICHHS TSHICSHIIIT 10 IHAMBIAyai3aiii MpoaaKiB.

Oxapakrepr3oBaHi TpaHc(opmallii, 3 OAHOr0 OOKY, CTHMYJIIOIOTh PO3BUTOK TOPTiBII, Jar0uu i
HOBHI IHHOBAIIMHUI IMITyJIbC, @ 3 IHIIOIO — y CTpATerivyHill MEepCleKTUBI MPU3BEAYTh O 3MEHIICHHS
KaHaIIB TPaJUIIfHOI ONTOBO-PO3APIOHOI TOPTIiBII, OCKUILKMA BXXKE€ HUHI YaCTHHA TPAaH3aKIIHHUX BHTpAT,
OB’ SI3aHUX 3 JISUTBHICTIO PO3APIOHMX Ta ONTOBUX 00 €KTIB, MEPEPO3MOAUIIETECA MK CIIOKMBAadyaMH Ta
JIOTICTUYHUMH TIpoBaiiiepamu. Ha Hamry qymMKy, MOMIMPEHHS MPAKTHKA TAKOTO TEPEpO3IOALTY OCOOIHUBO
aKTyajibHa B YMOBaX €KOHOMIYHOI'O CIajay, KOJH, 3 OJHOr0 OOKY, CIIOXHMBa4Y, a 3 IHIIOIO0 — BUPOOHUKHU
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HIYKAIOTh MUIIXH CKOPOYEHHS CBOIX BHUTpAT: MEPINi 3 METOI 3aJI0OBOJICHHS TOMHTY, a JIPYri 3 METOI0
MiIBHIICHHS PiBHS e()eKTUBHOCTI JISTIBHOCTI Ta 3MIIIHEHHSI CBOTX KOHKYPEHTHHX TIO3UIIi HA PUHKY.

HazBanwmii epepo3noii € sckpaBUM MPHUKIIAJI0M MTPOSIBY TakK 3BaHOTO eekTy “IHCTUTYIIOHATBHOTO
BUTiCHEHHsT”, KonH, sk nucaB C. boyn3 [12], mpucyTHICTH OHOrO IHCTHTYTY HOpyIIye (QyHKIIOHYBAaHHS
iHmoro (y HalIOMy BHIQJKy — PO3BHTOK €IEKTPOHHOI KOMEpIIii MOpyIIye 3BUYaliHi TeHACHIIT PO3BUTKY
po3apibHoi Ta ontoBoi Toprieii). Came Tomy aesiki Haykosili [13], ypaxoByro4r MOIIUPEHHS €IEKTPOHOT
komepiii B2C, sk OCHOBHI TpIOPUTETH TMOAAIBIIOrO IHCTUTYIIHOTO PO3BUTKY PO3APIOHOI TOpriBii
HA3UBAIOTh PO3POOJICHH iH(POPMAIIHIX CUCTEM YIPABIIHHS PO3JPiOHOI0 TOPTIBJICIO, 110 MICTUTHME HE
TLUNBKH TIOCTAYaHHS TOBapiB y MEXax TI00aIbHOTO MPOCTOPY, @ 1 3HU3UTh PU3UKHU 3/IIHCHEHHS TUIATESXKIB 3
JOTPUMAaHHSAM BCiX OaHKIBCBKMX BHMOT. [HaKIe Ka)KydH, CbOTOJHI TI100albHa KOHKYPEHIIisl Y Po3piOHii
TOPTiBJIi, OPIEHTOBaHIA HAa MAacOBOI'0 CIIOKMBaya, PO3TOPTAETHCSA HE Ha PIBHI mepeBar y piHAHCOBOMY Ta
TOPTOBENFHO-OpraHi3aiiHOMy TOTEHIlialli MiANPUEMCTB TOPTIBIi, a Ha PiBHI PO3POOJCHHS SIKOMOTa
JOCKOHAMIMKX iHpOpMalidiHUX cucTeM ynpaBiiHHA. [Ipy npomy crenudika BeneHHS €IeKTPOHHOT
KoMepIii 3ymMoBHIIa popMyBaHHS y HEl MOPIBHSIHO 3 TPAAULIIHHOIO TOPTIBICIO YHIKAIBHUX KOHKYPEHTHHX
TepeBar, Mo CIPHSIOTH il MPUCKOPEHOMY €KOHOMIYHOMY 3pOcTaHHI0. Le: mupoki MOKIMBOCTI 3aTy4eHHS
pecypciB r1o0aNbHUX PHHKIB Ta CKOPOUYEHHS JIAHITIOTA PYXY TOBapy BiJl BAPOOHUKA JI0 CIIOKUBAYA.

BapTo Bii3HAYUTH, 110, BIAKPUBAIOYM HOBI MOKJIMBOCTI JUIS CIIOKMBA4iB Ta BUPOOHHUKIB 3 YChOrO
CBITY, PO3BUTOK €JIEKTPOHHOI KOMEPIIii MiCTHTh NMPUXOBaHI PU3UKH JJISl THX KpaiH, Jie He aKyMYJIOIThCS
(abo 10 AKMX HAAXOMATH Jy)Ke HHU3bKi) AMBIAEHAM Bi IHOIO PO3BUTKY Ta BOAHOYAC BiIOYBAETHCS CBOTO
pony aerpamaiis (CKOPOUYETHCS Mepeka) TPaAuIliftHUX KaHaliB Po3ApiOHOI Ta OMTOBOI TOPTIBii, TOOTO
napajienbHO YTBOPIOIOTHCS 30MTKH BiJl 3MEHIIEHHS 00CATIB TOBAPHOTO 00Iry BCepeHi KpaiHH.

Po3BuTok enexrponHoi koMepitii B2C npsiMo moB’ si3aHuil 3 TIMOMHOIO TIPOHUKHEHHS [HTepHeTY. Y
Kkpainax CximHoi €BpOITH 1Ii MOKa3HHUKH, M0 XapaKTEePU3YIOTh 1[I0 TIIMOWHY, Ha JKallb, IOKU 3aJIUIIAIOTHCS
Ha HWKYOMY PIBHI MOPIBHIHO 3 IHIIMMHU KpaiHamu €Bponu (Tadun. 2). BecranosieHo, mo B YKpaiHi piBeHb
JOCTyny 10 IHTepHeT CyTTEBO HIDKYME BiJ| cepelHBOro piBHS MO BCiM Kpainam CximHoi €Bporu, xoda
CepeHbOPIYHMIA TEMIT IPUPOCTY IIOTO piBHS BIpoaoBxk 2016—-2018 pp. ctanoBus noHaa 16 %.

Tabnuys 2

JAunamika moxka3HuKiB nponnkHeHHs [HTepHeTy Y €Bpomi*

. YucenbHicTs online HacemeHus, min.
} . Pisens nocrymy mo Iureprery, % ociG
Haifss periony [pais 2016 o018 | Abcomome o4 2018 | Abcomorne
BIJIXMIICHHS BIJIXMIICHHS
€spora (3aranom) 80 83 3 632,01 653,15 21,14
[lirniyHa €Bpora 93 95 2 30,54 30,65 0,11
3axigHa €Bporna 89 92 3 146,14 230,54 84,4
IentpanbpHa €Bpora 86 82 -4 141,21 66,47 -74,74
[liBnenna €Bpoma 71 75 4 151,56 157,62 6,06
Cxigna €Bpomna, y 1.4.. 66 72 6 162,56 167,87 531
Ykpaina 49 66 17 21,86 29,04 7,18
Borapis 60 70 10 4,26 4,95 0,69
Pymymist 74 70 -4 14,28 13,65 -0,63

* Cxknadeno ma pospaxosano asmopamu 3a danumu European E-commerce Report [14, ¢. 12, 32-33, 89,
91-92; 15, c. 15, 27-28, 91, 93-94].

Yacrka CxigHol €Bponu Ha €BpPONEHCHKOMY PUHKY eleKTpoHHOI komepiii y 2018 p. cranoBmia
6,37 %, mo ma 0,2 % O6inemre mopiusuao 3 2017 p. [14, c. 42; 15, c¢. 35]. I xoua BOHA HHUHI y TOHA
10,7 pa3u MeHIIa, HiXK YacTka 3axigHoi €BpoIHM, aje BOHA B OCTaHHI POKM TUIbKH 30LIBIIyBajach Ha
BigMiHy Bijx yactok [liBHiuHOI Ta [lenTpanshoi €Bpomnu. [Ipu npomy nokaznukun B2C nponaxis y kpaiHax
CxigHol €Bpony MaloTh BEIWYEC3HHE MOTEHIAN JJIs 3pOCTaHHS, OCKUIBKH, SK CBiI4aTh AaHi Tadil. 2, y
IIbOMY PEriOHI YITKO MPOCTEKYEThCS TEHICHINS 10 IMiJBUINCHHS PIBHSA AOCTYNy 10 IHTepHeTy Ta
YHCETIBHOCTI OHJIalH-HAaceNeHHs. HermoraHi mepcreKTuBy 3a MUMHU TTOKa3HUKaMu (0COOJIMBO MOPIBHSHO 3
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Pymynieto) mae it Vipaina. Tum Oinblie, 10 3a JaHUMH 3BITY TIPO €IEKTPOHHY KOMepIriio y €Bpori 3a
2018 p. [14], yacTka Tak 3BaHMX €-NOKYMIIB B YKpaiHi HUHI cTaHOBUTh 44 % (misi MOpIBHAHHS Y
Pymynii — 16 %, Bonrapii — 26 %, Cep6ii — 31 %).

Ha punkax xpain CxigHoi €Bponu B OCTaHHI POKH NPOCTEXKYETHCS 1 MO3UTHBHA TEHJICHIIIS 10
36inbmeHHs e-BBII Ta 3pocranns B2C npopaxis exekTpoHHOI Komeprii (Tadi. 3).

Mopisnsauns mnuamMikn nokasHukie e-BBII Ta B2C npoaaxis
eJ1eKTPOHHOI KoMepuii y kpainax Cxignoi €Bponu™

Tabauys 3

e-BBII (uactku enexktpontoi komepiiii y BBIT), % 3p i B2C Hpoﬂ?.)lgB CIICKTPOHHOI
.. xomepitii, %0
Kpaitm Binxunenns
2014 | 2016 | 2018 501872016 | 20187 2014 20142015 | 2015-2016 20162017
Ykpaina 230 | 146 | 4,50 3,04 2,20 349 31,0 30,6
Bornrapist 060 | 1,05 | 1,15 0,10 0,55 18,1 25,0 21,7
PymyHist 0,80 | 1,20 | 1,88 0,68 1,08 24,2 38,0 40,0

* Cknaodeno ma pospaxosano asmopamu 3a oanumu European E-commerce Report [14, ¢. 89, 91-92; 15, ¢. 91,
93-94; 16, c. 23, 25, 34, 66].

VYci HaBemeHi BWINE TEHJCHIII CBIMYAaTh PO CHPHUSATINBI CTPATEridHi TEPCIEKTUBU PO3BUTKY
enektponHoi komepiii B2C sk y CximHid €Bpomi 3arajoM, Tak i B YKpaiHi 3okpema. BogHouac,
OI[IHIOBaHHSI TIepeBar Bijl MOAAJBIIOr0 PO3BUTKY ENEKTPOHHOI KOMEpIii y X KpaiHaxX Ba)KKO BBaXKaTH
CIIOKHMBAYiB TOBApiB Ta / a00 MOCIyT €IeKTPOHHOI KOMEPIIii OCHOBHA BUT0/[a, Ha HAIII ITOTJIS, ITOB’ fA3aHa 3
THM, IO TOKYMKY MOXXHA 3IIHCHUTH y OyAb-sSKUU 3pY4HHH Uil CIOKMBada 4ac, OCKUIBKH iHTEpHET-
MarasuHu MOXKYTb IpaimioBatu 24 roguHu Ha 100y, 7 110 Ha THXAeHb, 365 IHIB Ha PIK Ta y OyAb-IKOMY
3pYYHOMY JUIsi CIOKHMBada Micii, e € jgoctyn a0 IarepHery. KpiM Toro, ms TopriBis He oOMexeHa
HISIKUMH TeorpadiyHUMH YH HALlIOHAIBHUMH KOpJOHaMH (HMOBIpHI 0OMEKEHHS MOB’ sI3aHi JIUIIE 3 PIBHEM
PO3BHHEHOCTI KOMII' FOTEPHUX MEPEeX Yy TOMY YW iHIIOMY perioHi). Bmacuuku 6i3Hecy (y T.4. Majioro)
OTPUMYIOTh MOXKITUBICTh OYTH MPUCYTHIMHU Ha PHHKAX PI3HUX KpaiH CBITY 1 JaKTHYHO BECTH CBiil Oi3HEC y
cBiToBOoMYy MacmTabi. Buroga BiacHWKIB 0i3HECY TaKOXK MOJNATAE y TOMY, MO crenudika elrekTpoHHOT
KOMEpIIii 103BOJIsAE iM MOPIBHIHO JIETKO KOHTPOJIIOBATH Jii MEHEPKEPIB, HaBITh MepeOyBaroun JajaeKko Bix
CBOET KOMIIaHii 4M cBoro mignpuemcrBa. LlpoMy, 30Kkpema, crpusie aBTOMATH4YHA pEECTpallisi BCiX
TOPTOBENBHUX YTOJ 1 MPOBEIACHUX CKIAJCHKHX oOmepaiiii. MeHemkepy pIi3HUX PIBHIB YNpPaBIiHHS Ta
MpaliBHUKU KOMITaHiH, 0 3aliMaloThCs €NEKTPOHHOI0 Komepitieto B2C, 3aBasku 1 crenudimi MaroTh
MOXIIMBICTh WIBHJKO pearyBaTd Ha 3MiHHM KOH IOHKTYpH PHHKY, il CBOIX OCHOBHMX KOHKYPEHTIB,
3MEHIIIYBaTH BUTpATH (dacy Ta Tpoiieii), Mo’ si3aHi 3 0OMiHOM iH(oOpMalliero sIK BCepearHa, TakK i mo3a
MEKaMH KOMIIaHil; peai3yBaTH 3ax0j¥, CIPSIMOBaHI Ha MEpPCOHATI3AIlIO0, 10 03BOJILE 0e3 OCOOIMBHUX
JOJATKOBHX 3YCHJIb IIIBUIIUTH PIBEHb SIKOCTI OOCIYrOBYBaHHS Ta, SK HACTIIOK, 30UIBIINTH OOCSTH
MPOJAXKIB 1 T.II. 1 T.iH.

BucHOBKH Ta nepceKTHBH MOAAJILIINX A0CTiIKEeHb

[IpoBeaeH] MOCHIIDKEHHS IO3BOJMIIM BHSIBUTH TO3UTHBHI TEHIEHII y PO3BUTKY €IEKTPOHHOL
komepuii B2C y Cxigmiii €Bponi 3aranom Ta B YkpaiHi — 30kpema. BoHu, mepemyciM, moB’s3aHi 3
JMHAMIKOIO TIOKa3HHWKIB TPOHWKHEHHS [HTepHeTy, 30iMbIICHHSIM YHCETbHOCTI OHJIAHH-TIOKYIIIIB,
3pocranHsaM B2C mpopaxiB €IeKTpOHHOI KOMEPINi Ta, SK HACTIIOK, 30UIBIICHHIM YaCTKUA eJIEKTPOHHOL
komepitii y BBII kpain Cximnoi €spomu. Ile, a Takok yCBIIOMJIEHHS TOro, IO, SIK HAroJoIlyBaB
IT. Kotnep [10], xoxui 10 % npoOHUKHEHb IIBUAKOTO Ta SKICHOTO IHTEPHETY MOXYTh 3a0e3MednTH
exoHoMmii 3pocranns BBII nma 1,4% Ha pik, MigBOAATH 0 BHCHOBKY IIPO HEOOXIJAHICTH aKTHBI3allii

PO3BUTKY €IEKTPOHHOT KoMepIIii B YKpaiHi.
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BcraHoBiieHO, MO PO3BHTOK EIEKTPOHHOI KOMEpIii MOXKE IMPHU3BECTH JO 3MCHIICHHS KaHaJiB
TPaIUIIHHOI ONITOBO-PO3PIOHOT TOPTiBIIi, a MOJAIIBIIIE TIOMUPEHHSI Hi€T MPAKTHKH € SICKPABUM MPHKIIAI0M
MposIBY Tak 3BaHOro edekTy “iHCTHTYLIOHATbHOrO BUTICHEHHs . OOIPYHTOBaHO IYMKY, IIO PO3BUTOK
eJICKTPOHHOI KOMEpIlii MICTUTh MPUXOBAHI PU3UKH U THX KpaiH, e HE aKyMYJIOThCS (a00 10 SKHX
HAJAXOMATh YK€ HH3BKI) OUBIIEHAM BiJ [BOr0 PO3BUTKY Ta MapajelbHO BiIOYBAETHCA CYTTEBE
3MEHIIICHHS MEpPEeXi TPaAULIHHIX KaHa B BHYTPIIIHBOT TOPTIBIIi.

[pencrarieHi pe3ynbTaTH JOCTIIKEHHS Haall MO)KHA BUKOPHCTATH JUTSI BUBYCHHS B3a€EMO3B’ I3KY
MK PO3BUTKOM EJIEKTPOHHOT KOMEpIIii Ta MOMIMPEHHSM MPAKTHKH BIPTYalbHOI CAMO3aHHSATOCTI K OTHOT'O
3 MPUHIUIIOBO HOBUX MIIXOMIB IO BHUPIIICHHS 3HAYYIIMX COIaJIbHUX 3adad. He MEHII BaKIMBHUMHU
BB@)Xa€EMO 1 TIOJAbIII JOCTIHKCHHS, COIPSIMOBaHI Ha BU3HAYCHHS POJII €JICKTPOHHOI KOMEpIIii Ta IHTEepHET-
TEXHOJIOT1H y mporieci GacuiiTallii po3BUTKY Majioro Oi3Hecy, MiBUIICHHI e)eKTHBHOCTI Oi3HEC-TIPOIIECiB
Ta JiSUTBHOCTI HA KOHKYPEHTHOMY PUHKY Cy0’ €KTIB MaJIOTo IMiIPUEMHUIITBA.
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B2C ELECTRONIC COMMERCE: DEVELOPMENT IN EASTERN EUROPE, RISKS
AND EFFECT OF INSTITUTIONAL DISPLACEMENT

© Piatnytska G. T, Hryhorenko O. M., 2019

The goals. The formation of the global infor mation economy is closely linked to the emer gence and
growth of the e-commer ce market. So, the goals of the article are to identify the main trendsin the B2C
e-commerce market in Eastern Europe and to characterize potential risks as a result of its further
growth. To achieve the goals, it was planned to determine the essence of the concept of “electronic
commerce’; to characterize the historical stages of e-commerce development; to make a comparison
between e-commer ce systems like B2C, B2B, and B2G; to identify the benefits of e-commerce from the
positions of different stakeholders groups.

Main results. Analysis of various sources has shown that there are several approaches to the
definition of “e-commerce”’. The definitions, where e-commerce is viewed just as one of the forms of
trade, are too limited. It was recommended to pay attention to the fact that it includes trade and
financial transactions carried out using computer networ ks, specific infor mation technologies, etc.

The period of consolidation of effortsin the development of e-commerce began in the 70's of XX
century with the unification of the standards of electronic data interchange between organizations. In
the 90's of XX century Web technologies appear ed and internet store emerged. The development of the
Internet in the last decades of XX century has also led to the emer gence of various e-commer ce systems:
B2B; B2C; C2C; B2G; G2C. The stage of e-commer ce development from the beginning of XXI century
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and so far it was proposed to be conventionally named as the stage of convergence or synergy of
traditional and e-commer cetrade.

The expansion of the B2C e-commerce stimulates the development of trade, giving it a new
innovative impulse, but in the strategic per spective, it can lead to a decrease of traditional wholesale and
retail channels. Thisredistribution isa vivid example of the “ingtitutional displacement” effect.

E-commerce B2C development is directly related to the depth of the Internet penetration. The
share of Eastern Europe in the European e-commer ce market in 2018 was 6.37 %, which is0.2% more
than in 2017. The B2C sales figuresin Easter n Eur ope have huge potential for growth, asthereisaclear
tendency to increase the level of Internet access and the number of online population. The share of e-
buyersin Ukraine stands at 44 % now (for comparison, in Romania — 16 %, Bulgaria — 26 %, Serbia —
31%).

It has been identified that business owners (including small) get an opportunity to be present in
the markets of different countries and actually conduct their business on a global scale. Managers and
employees of B2C e-commerce companies have the ability to respond quickly to changing market
conditions, etc.

Conclusions and perspectives of further research. The conducted research allowed to reveal positive
tendencies in the development of B2C e-commerce in Eastern Europe. At the same time, the actual
evidence that every 10 % of penetration of fast and high-quality Internet can provide the economy with
GDP growth by 1.4 % per year, leads to the conclusion that it is necessary to intensify the development
of eecommerce in Ukraine. It is argued that e-commerce development involves hidden risks. The
presented results of research in the future can be used to study: the relationship between the
development of e-commer ce and the spread of virtual self-employment practice; the role of e-commerce
and Internet technologiesin the process of facilitating the development of small businesses, etc.

Key words. e-commerce, internet store, businessto-consumer system, risks the effect of
institutional displacement, trade, inter net environment, development.
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