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InenTndikoBano HaMOIILII CYTTEBI MOTPeOM CHOKHUBAYIB TOBApiB MOBCAKICHHOIO
MONMTY, AKi Ma€ 3a0BOJIbHATH KOHKpeTHH JaHmior. IlpoananizoBano ocod.auBocTi ToBapiB
MOBCAKACHHOT0 TMOMUTY, II0 AAJO 3MOry igeHTH(IKyBaTH iX THIIOBHIl Nepeiik 3 MOTJIAXY
BiTYM3HAHOTO cnokuBa4ya. BnokpemiieHo 1Bi BeTMKi Ipynu TOBapiB MOBCAKAEHHOr0 MOMMUTY,
SIKi MOKJIAIEeHO B OCHOBY JOCJiI’KyBAHOI0 JIAHIIOTa MOCTABOK. NMPOAYKTH XapyyBaHHS i Hanoi;
HeXap4oBi MpoAyKTH. BusBiaeHo Hali6inbII CyTTEBI XapaKTepPUCTUHKHU TOBAPiB MOBCAKIEHHOT 0
NMONMTY 3 MO3UNii BHPOOHMKA, PUHKY Ta IHIIMX HOro y4acHUKiB. BcTaHOB/IeHO HasiBHiCTH
cepiio3Hux 0ap’ €piB B YKpaiHi po3BUTKY JIAHIIOTIB MOCTABOK, 110 € CTUMYJIOM /ISl IE€PerIsiay
MiANPHEMCTBAMM CBOiX 0i3Hec-TpoueciB i MOMYKY NIIAXIB MiABHIEHHS iX e()eKTUBHOCTI.

Ko4oBi cjioBa: aHIIOr OCTaBOK, TOBAPH MOBCAKIECHHOTO IONUTY, MOTPEOU CIIOKUBAUiB,
PHHOK TOBapiB NOBCSKICHHOTO TOMUTY.

FORMATION OF SUPPLY CHAIN ON THE BASIS
OF CONSUMER NEEDSIDENTIFICATION

© Yakymyshyn L. Ya., 2017

The most essential consumer needs of every day goods meeting the demands of specific
chain are identified. It is determined that from the point of view on supply chains control
goods classification according to the character of their final useis of great importance. It gives
us an opportunity to identify the needs of end-consumers, their preferences and customs,
which in itsturn specify approachesto the promotion, production and supply of such products
in the chains and developing effective relationship between participants aswell.

Carried our investigation of every day goods peculiarities made it possible to identify
their typical list from the point of view of domestic consumer. Two large groups of every day
goods which form the basis of the investigated supply chain: food products and drinks, non-
food products ar e distinguished. The most essential characteristics of every day goods from the
points of view of producer, market and their participants are defined.

The main distinctive features of the market selling every day goods are identified. They
are: seasonality, high competition, dynamics, constant struggle for leadership. It was
determined that the shift of consumer needsto cheaper every day goods produced in Ukraine
astheresult of the decrease of the population purchase power isthe main tendency. Every day
goods peculiarities from the points of view of manufactures and distributors are defined. As
the result the reasons for the concepts of such products promotion, production and supply in
supply chains aswell aslogistic aspects of these processes control wer e given.

Comparison of these criteria according to the perspective of manufactures and
distributors led to the following conclusions: financial results of both manufactures and
distributor s activity to a large extend israther stable and high; two main sales peculiaritiesare
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the speed of assortment renewal which is high for distributors taking into account their
dependence on consumer needs changes and low for manufacturers who tend first and
foremost to implement scale effect for cost saving; the role of marketing in products
realization which isinsignificant for manufacturers but significant for distribution; from the
point of view of logistics it is important competence for both market players, the main
difference is in supply volume — for manufacturers they are large products lots while
distributorstend to order small ones.

Summarized market characteristics of every day goods and its participants depicts
comparison of peculiarities in the whole market of the investigated products group with
characteristic features of manufacturing companies and distributorswhich is the useful tool in
the guideline selection for actual strategic and operative decisions choice for every day goods
supply chains.

The existence of serious barriers in Ukraine concerning supply chains development is
determined. It motivates revision of business-processes by enterprises and search of the ways
of theincrease of their effectiveness.

Key words: supply chain, everyday goods, consumer needs, every day goods market.

IlocranoBka mpo6Gaemu. OmHAM i3 HAHWMEPCHEKTHUBHIMINX IMOAO0 KOHKYPEHTOCITPOMOYKHOCTI
CEKTOPIiB €KOHOMIKM Oyab-sKOi KpaiHH € BHPOOHMIITBO TOBapiB moBcsakaenHoro momuty (TIII). Pubku
TaKUX TOBapiB (PyHKIIOHYIOTH HE3aJEKHO BiJ] EKOHOMIYHUX YMOB Ta BiAIrpar0Th 3HAYHY POJIb B CHCTEMI
BIATBOpPEHHsS 1 3a0e3medeHHs] 3B’SA3Ky BUPOOHHWIITBA 1 CIIOKMBaHHS, 30a7IaHCOBAHOCTI MPOTO3MUINT Ta
MOTTUTY.

3arocTpeHHs KOHKYPEHTHOi OOpoThOHM 3a crokuBada Ha (DOHI KPHU30BHX EKOHOMIYHHX SBHII
MIBUIIY€E aKTYaIbHICT MPo0IeM (YHKITIOHYBaHHS JIAHITIOTIB TIOCTABOK, XapaKTEPHOIO OCOOIUBICTIO STKUX
€ MOXIMBICTh HApOIICHHS BIIACHOTO KOHKYPEHTHOTO TIOTEHIialy 3aBISKH TICHIM cmiBmpami 3
NoCTavyaIbHUKAaMH B TIPOIIECi MMOCTadyaHb MaTepialliB, CUPOBHHH, HamiB()aOpHKaTiB, 3 KOONEpAaHTaMHU B
nporeci BUPOOHMIITBA 1 JUCTPUO’FOTOpaMK ab0 KIHIEBUMH CIOXHBadyaMd B Ipoiieci 30yTy TOTOBOL
TPOJTYKIIii.

JlaHIIOTH TOCTAaBOK TOCTIMHO aJamnTyOThCA OO 3MiH Yy TOMUTI 1 MpPOMO3UIii HAa MPOAYKT, SKUH
MOKJIAJICHO B MOro OCHOBY. be3 BpaxyBaHHsS TakuX 3MiH Ta MOTPeO, SIKI Ma€e 3aJOBOJBHATA KOHKPETHHIM
JIAHIIOT, HEMOXJIMBO JIOCATTH YCHiXy Ha pUHKY. OCKIJIBKHM KIIIOYOBOTO 3HAYCHHS 33 CY4aCHUX PHHKOBUX
YMOB B OyJb-siKiii cpepi rocrogaproBanHss Ha0yBalOTh MOTPEON CIOXKHMBAYIB, PO3yMiHHS MOTPeOD, SKi Mae
3aJIOBOJILHATH KOHKPETHHI JIAHITIOT, Ma€ MOYMHATHCS 3 i7IeHTUDIKAI] KIFOYOBUX XapaKTEPUCTHK TOBAPIB,
sIKi BIH IPOJIyKY€, Ta PHHKY, Ha SKOMY BiH JIi€.

AHaniz ocraHHix gocaimkenb i myOaikauniii. B exoHomiuHii iTepaTypi HaidacTime
KOPUCTYIOTbCS BU3HAUEHHAM mo08apy, SKe HaICKUTh aMepuKaHcbkoMmy QaxiBieBi B. CTeHToHy:
“KOMILIEKC BiTYyTHUX Ta HEBIMUYTHUX BIACTHBOCTEH, JIO SKUX HAJICKUTH YIIAKOBKA, KOJIp, IiHA, IIPECTHK
BUPOOHMKA Ta PO3APIOHOrO TOPriBIs, TOOTO BIACTUBOCTEH, KOTpPI MOKYIENb 3rOACH MNPUHHATH VI
3aJI0BOJICHHS CBOIX MOTpeb Ta modaxans” [5].

BcecBiTHRO BH3HaHUI amepuKaHChKHU axiBenb 3 MapkeTuHry @. Kotriep BBaxkae, 1m0 KOXEH
ToBap € “Pi3MuHMM 3ac000M”, KOTPHUH 3IaTHUH PO3B’A3aTH MPOOJIEMY HAaJaHHS IOCIYTd a00 BUKOHAHHS
KopucHoi ¢yHKuii. BuzHauenns cyti ToBapy @. Kotnepom nonsrae B Takomy: “ToBap — 1€ BCe Te, L0 Ma€
3aJOBOJILHUTU 3Ha100y 4u MOTpeOy i MPOMOHYETHCS PUHKY 3 METOI0 NPUBEPTaHHS YBaru, MpuaOaHHS,
BUKOPHCTaHHs a00 crioxkuBaHHs". 1{pOro >k BU3HAYCHHS HOTPUMYIOThCS 1 BiTUM3HsHI aBTOpH [1]. IHakmie
KaXy4d, A0 TOBAapHUX PHUHKOBUX IIPOINO3MLINH HajleXaTh MarepiajbHi Omara, IOCIYTrH, IOCBIf,
0COOMCTOCTI, TepUTOPii, BIACHICT, opranizaiiii, iHpopmarris ta igei [5]. 3 wporo BUILIMBAE: no-nepuse,
KOXKE€H moseap Mae 0araro BJIACTMBOCTEH, OJHAK IOKYyNELb 3BEpTa€ yBary JIMIIE Ha Ti 3 HHX, SKi
BIJINIOBIIaIOTh HOTO TOTpedaM; Mo-0pyze, KOXKEH MOKYIIEIb OOMpae TOBap, CYKYNHICTh BIACTUBOCTEH
SIKOTO Mae 3a0e3MeuuTH HoMy HaiOiblne 3a10BOJICHHS 3a MPUNHHATHY LiHY, TOOTO 3 ypaxyBaHHSIM CBOiX
ocobucTHX MOTped Ta MOKIMBOCTEH [5].
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Bigrak, fKmo ycmix moeapy Ha PUHKY MOXJIMBHU JIMIIE TOXi, KOJU BiH CTa€ IHHICTIO IS
CHOXXMBaYa 1 1a€ oMy 3aJJ0BOJICHHS, TO YCIiX MiINPUEMCTBA HA PUHKY MOKJIMBUH TOA1, KOIH BOHO AYXKe
no0pe 3Hae MOTpeOH CBOIX CHOXHMBAYIB Ta MOXKE iX Kpalle 3a KOHKYPEHTIB 3aJ0BOJIBHUTH y NPUHHATHUH
a1 cede cnocio.

V3aranpHIOIOYM HAWMOUIMPEHIlIl y BITUYM3HAHIM JiTepaTypi kKiacudikamii ToBapiB, MOKHA
BHOKPEMHTH JIBI BEJIMKI TOBapHiI I'PYyNH. CIIOXKHBYI TOBAPH Ta TOBAPH IPOMHUCIOBOTO MpPU3HAYCHHS.
OO0’ €ekTOM HAIIOi MEePIIOYEProBOi YBaru € JOCHIIKEHHS 0COOIMBOCTEH MepIIoi TOBapHOI IPyIIH.

®opmya0oBaHHA UiJeil cTarTi. [neHTHdiKyBaTH TOBapH MOBCAKIEHHOTO MOMHTY 1 30KpeMa TOBapu
rpymr FMCG (toBapu, 10 MIBHAKO PEai3ylOThCs) 3 METOI BHM3HAUCHHS HAWOLIBII CYTTEBHUX iX
XapaKTePUCTUK 3 MOMIAAY BUPOOHMKA Ta TUCTPHO’IOTOPA, IIO Ja€ 3MOIY OXapaKTepu3yBaTH PHHOK, Ha
SKOMY BOHH PEaJIi3yIOThCs, a LI€, CBOEIO YEProl0, € OPIEHTUPOM Ul BUOOPY aKTyaJbHUX CTPATEriyHHUX Ta
OTICPAaTHBHUX PIlIeHB IS JIAHIIOTiB moctaBok TIIIT.

Buxnan ocHoBHOro martepiaay. Crio)kuBui ToBapH ab0 TOBapH MIMPOKOTO BXKUTKY — IIe TOBAPH, SKi
KyMyIOTh It 0COOUCTOr0 (CIMEHHOT0) CIIOKUBAHHS, [UTS 33I0BOJICHHS BIIaCHUX moTped. J{iist mo3HauYeHHS
CIIOKMBYHMX TOBApiB B aHTIIHCHKIM MOBI BXKHBaecThCS TepMiH “consumer good” a6o “final good”. 3okpema,
B 3akoni CIIA mpo Oesmeky crmokuBumx ToBapiB (The United States Consumer Product Safety Act)
AEThCS TaKe BU3HAUCHHS CIIOKMBYOTO TOBapy. Ile Oyab-aKuii BuUpiO abo cKiIagoBa WOTO YacTHHA,
BupoOIieHa abo mocrasnena s (I) mpogaxy KiHIIEBOMY CIIOYKMBA4€Bi JUIi BUKOPUCTAHHS B MOCTIHHOMY
ab0 THMYacOBOMY JIOMAITHHOMY TOCIIOAAPCTBI a00 MICIIi MPOKUBAHHS, B KO, B 30HI BIIIIOYMHKY, 91
Jutst iHImmX e, abo (1) mwis 0ocoOucToro KOpUCTYBaHHS, CIIOKHBAHHS ab0 pO3Baru B MOCTiiHHOMY abo
THMYACOBOMY JOMAITHEOMY TOCIIOAAPCTBI a00 MicCIIi MPOKUBAHHS, B MIKOJI, B 30HI BIIMIOYMHKY, a00 IS
IHIMUX TUJIEH; aje med TepMiH He BKIIOYAE Oynb-sKi IMpeIMeTH, SKi HECTaHIAPTHO BHPOOISIOTHCS abo
MIPOIAIOTECS, 00 BUKOPUCTOBYIOTHCS [UIS CIIOKUBAHHS a00 HACOIOKEHHS crioskuBauem [10].

Ha »xanb, moHsaTTss “ToBap” Ta “croKMBUMA TOBap” y BITYM3HSHUX 3aKOHOJABYMX aKTaxX € He
BU3HAYCHUMH, XOUY 1 4aCTO B HHMX BHKOPHUCTOBYIOTHCS. XapaKTEpPHUU MNPHUKJIAA IIBOrO HaM Jia€ 3aKOH
VYkpainun “IIpo 3aXxuCT npaB CrIOKUBadiB”, y IKOMY TEKCTYaIbHO PO3UICHHUI 3aXHCT TpaB CIIOKUBAYIB i
yac mpogaxy ToBapiB (pos3min I1) i mix wac BukoHaHHsS poOiT i Hamanui mocmyr (posmin 1), ommak mi
MOHSATTS HE BU3HAUCHO 3aKOHO/1aBYO.

3arajioM 10 CHOXHBYMX TOBapiB HaJIeXKaTh SK TOBAapH TPUBAJIOr0 KOPUCTYBaHHS, HAIpPUKIIAI,
XOJIOJWJILHUKY, TaK 1 TOBapH, IO CIOXUBAIOTHCSA Biapaly, Hampukmaj, xmid um tokonan. Kirrouosa
BIIMIHHICTh CHOXMBYMX TOBApiB BiJl TPOMHUCIOBHX IIOJSITA€ y TOMY, IIO OCTaHHI KyMNyIOTb IS
MOJIATBIIIOTO BUPOOHUIITBA 1HIIMX TOBAPIB, @ CIIOXKHUBYI — JUIS 1HIUBIIYaTbHOTO KiHIICBOI'O BUKOPHCTAHHS.
Ille npoMuCIOBMMH TOBapaMd MOKHA Ha3BaTH TOBapH i NPOQECIHHOrO BUKOPHUCTAHHS, SKi
3aCTOCOBYIOTh JJTSl IPOMHUCIIOBOTO (MacoBOTO) BUPOOHHUIITBA.

HaBegemo y3araibHEeHy KIacH(IKaIlil0 CHOXHBYMX TOBApiB 3 BpaxyBaHHSAM iX aHTJIIOMOBHOT'O
HanucaHHs (Tadun. 1).

3 mornsay ynpasiiHHs JAHLIIOTaM{ MOCTaBOK HAMOIMbIINI iHTepec BUKIMKA€E Kiacu(ikalis TOBapiB
3a XapaKTepoM KiHI[EBOTO BUKOPUCTAHHS, KA Ja€ 3MOTY ieHTH(]IKyBaTH MOTPEOH KiHIIEBUX CIIOKHUBAYiB,
iXx ymomoOaHHS Ta 3BWUYKH, IO, CBOEK YEPror0, 3YMOBIIIOE CHENHM(IKy IMiTXOMIB SIK JO NPOCYBaHHS,
BUPOOHMIITBA Ta TOCTAaYaHHS TAKMX TOBApiB y JAHIIOraxX, Tak i MiAXOMU 10 MOOyAoBU e(EeKTUBHUX
B32€MOBIJJHOCHH MiXK YYaCHUKAMH.

3a XapakTepoMm KiHIIEBOTO BUKOPUCTaHHS OCOOJMBE MicClle TOCIZal0Th TOBAPU IOBCSKICHHOTO
TMIOTIHTY, SIKi, CBOEIO YEProk0, OXOILTIOITh YOTUPH Tpynu. HaBenemMo HalCyTTeBiNN iX XapaKTEPUCTUKHU 3
MOTJISIy CHOXKMBA4a, Ha SKi 37eOiIbIIOT0 3BEpTalOTh yBary BITYM3HSAHI Ta 1HO3EMHI aBTOPH:
HEJOBIOBIUHICTh; JIETKOJOCTYIHICTh B Mara3wHax; HHM3bKa I[iHA; JUIsI OCHOBHUX TOBAapiB XapaKTePHUMH
€ BETHKi 00CATH MPOAaXy, IJIs PEIITH MATPYI — HE3HAYHI; 3a3BHUYall TaKi TOBAPH € CTaHJAPTU30BaHUMH;
HasBHICTH MTOCTIHHOTO MOIHKTY; BUPIIIAIbHE 3HAYECHHS JIJIS MIPOJAKy TAKUX TOBAPIB MAIOTh MapKETHHTOBI
aKiii.
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Y3aranbHeHa Kiaacu(pikamisa CIoKUBYMX TOBaPiB

Tabauysa 1

Knacudi- -
- AHrmiiicpke
KaliiiHa Bun ToBapy XapakTepucTUKa TOBapy IIpuknan ToBapy F—
O3HaKa
1 2 3 4 5
TOBapy KOPOTKOYACHOTO | TOBApH, IIO CIIOKUBA- 3y6Ha nacma, xio, Nondurable
BHKOPHCTAHHS FOTBCS OIMH a00 KiIbKa caszemu goods
E pasiB, micis yoro Tpeda
3 KyITyBaTH Taki cami HOB1
g TOBapH TOBapH, SIKHMH KOPHC- 63ymmst, mebui Durable goods
% JOBTOCTPOKOBOT'O TYIOTBCS BITHOCHO TPH-
ga BHUKOPHCTaHHSI BaJIMH 4ac 10 npuaban-
§ Hsl HOBUX, IPHOJTH3HO
= MiniMyM 1 a60 2 pokn
L’é Ha OCHOBI TapaHTii
o MTOCITYTH TOOTO 00’ €KTH MPOJIAKY | nOOYMOEI, Services
y BUIJISAAI TICBHHX JiH, MPAHCROPMHI, MOP2O6i,
BUT0J] 200 3py4HOCTEH KYbmypHi

XapakTtep KiHIIEBOTO BUKOPHUCTaHHS a00 KYIIiBEIbHI 3BUYKH CIIOKUBAYiB

TOBapH MOBCSAKICHHOTO
TIOTTUTY

TOBapH Ta MOCIYTH, sIKi
3a3BHYail KyIyIOThCS

— xni6, 6004, MOJIOKO,
muno, 3ybHa nacma,

Convenience
goods a6o Fast-

— OCHOBHI TOBapH; gacTto, 6e3 po3MipKo- — JICypHanu, 2azemiu, moving
— TOBapH NOMNEPEJHBOr0 | ByBaHb, 3 MIHIMAIIBHUM | YyKepKu, 4ail, consumer
BUOODY; TIOPIBHSHHSM 3 IHIIUMU | cy8eHipu, 30ipHuKu goods (FMCG)
— TOBapH IMITyJIbCHOL TOBapaMH. Kpoceopois; abo Consumer
KyMIiBIIi; Sk mpaBmIIO, LI TOBAPH | — RAPACONLKU NI Yac packaged
— TOBapH JJIsl EKCTPEHUX | KOPOTKOCTPOKOBOTO oowig, nonamu 0is goods (CPG)
BUIa/IKiB BUKOPUCTaHHS. YuWeHHs CHiey nio uac

B ocHOBHOMY Lie TOBapu | 3amemis

JIErKOI Ta Xap4oBoi IIpo-

MHCJIOBOCTI, SIKi 371€-

OUTBIIOTO MTPOIAIOTHCS

B ONTOBI Ta po3/piOHiii

TopriBii. Bonu mMarots

OyTH JIETKO JOCTYITHUMH

JUISL CTIOXKHMBAYiB.
TOBapH MOIEPETHBOTO TOBApH, 1O iX CHOXXUBAY | Mebni, 00512, OCHOBHI Shopping
BHOODPY y mpotieci BUOOpy i Ky- enexmpono6ymosi goods

MBI, SIK BOOUTHCS, 10~ moeapu

PiBHIOE MiX cO0OIO 32

NOKa3HUKaMH MpUJIaT-

HOCTI, SIKOCT], LIIHH 1 30B-

HIITHBOTO O(OPMIICHHS
TOBapH OCOOJIUBOTO TOBAapH 3 YHIKaIbHUMH 00po2i npecmudichi i Specialty goods
MOIUTY XapakTepucTuKamu abo cneyianbHi asmomooini,

MapKaMH, 3apagu sIKUX oKpemi uou ayoio- i

3HaYHI TPyNH NOKYNIIB | 8ideoanapamypu,

TOTOBI BUTPAaTHTH @omoanapamis

JIOAATKOBI 3yCHILIA
TOBApH ITACUBHOTO TOBApH, PO NPUAOAHHS | iHOUKamopu Unsought
HOIHTY SIKUX TIOKYIIeIb 3a3BHYA | padioakmugnocmi uu goods

HE yMa€, He3aJIeKHO Bij
TOro, 3Ha€ BiH a00 He
3HA€E PO iX iICHyBaHHS.
Peanizartist Takux ToBapiB
moTpedye 3HAUHIX
MapKETUHTOBHX 3yCHJIb

2as3ie, NOX06ATbHUL
iHeeHmap
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IIpoooeacenns maon. 1

CbKi, He0epocasHa
Meouyuna,

— oceima, MeouuHi, 3acoou
Mmacosol ingopmayii,
KYIbmypa, POMAOCOKULL
mpancnopm, 36’ 130K,
mopeiens

1 2 3 4 5
ocmyrn: 00’ €KTH TIPOZIAXKY Y — Kypopmui, mypucmuuni, | Services
— 0ocobucCTi; BUTJIAA] IIEBHUX OiHA, PO3BANCATILHI, PEMOHIM
— OpeH/IH; BUTO 200 3pYUHOCTEH | 0cobucmozo maiina,
— npodeciiiui; — mosapu Hanpoxkam,
— I'POMAJICHKI. — KOHCANmuH208i, OaHKi6-

MIPOLYKTH MaTe-

piaJIbHOTO BUPOOHHIITBA

MaTepianpHi pedi

83ymMmsi, X1ib, MOJIOKO

MPOJIYKTH JYXOBHOTO
BUPOOHUIITBA

HeMaTepiaiabHi pedi

meopu mMucmeymad,
HABYANbHA [ HAYKOBA
Jimepamypa, 3HaHHs

popmy

MOCIIYTH, PE3YJIbTAaTU AKUX MAIOTh IPEAMCTHY

nooymoei, mpaHcnopmHi,
MOP20BE, KOMYHANbHI, 2PO-
MAOCbKO20 XAPYYBaAHHS

CrymiHb MaTepiabHOI
BiJTYYTHOCTI

HeMaTepiajbHi MOCIyTH

OXOPOHA 300P0O6’sl, CaHi-
MAaPHO-KYPOPMHI, Qi3udHA
KYlbimypa, cnopm, oceima

Iicepeno: Cknadeno na ocnosi [6, c. 260-261; 1, c. 63, 64; 70; 4; 11]

Jlnst OpiBHSIHHS HABEIEMO XapaKTEPUCTUKHU 1€ ABOX IMOIIMPEHUX MiArPYIN CHOKUBYHMX TOBApIB 3a
JIeCSAThMa KIFOYOBHMHU KPUTEPISMU 3 TOUKH 30pY CHOXKHBAada BiJOBITHO JO IJICH HAIIOTO JOCIIIKEHHS

(Tabumn. 2).
Tabnuys 2
IlopiBHAHHSI OCHOBHMX IPyHl CIOKMBYHX TOBAPiB
3a 1ecATbMA KPUTEPIsIMH 3 NOIJISIAY CHOKUBAYA
Kpwurepii ToBapu NOBCSKAEHHOIO ToBapu nonepegHbOro ToBapu ocobnmBorO
TIOPiBHSTHHS TOTUTY BUOOPY TOTIUTY
1. Tepmin cayaxcou KOPOTKHI JTOBTUH JOBTHIA
2. Jlocmynuicmo Jerka cepeHs 3aTpy/JHEeHa
3.  Yacmoma xynisenv BHCOKa cepenHs Maia
4. [ina HU3bKa cepenHs BHCOKa
5. Obcse kynieni 3HAYHUA™ / HE3HAYHUIt KYMiBJIsSI TOOJMHOKHX
HEe3HAYHUI** eK3eMIUIIPIiB
6. Pisenv cmandapmuszayii BUCOKHIA cepenHin VHIKaJbHI TOBApH
7.  Boaamunvnicme nonumy HH3bKa cepenHs BUCOKa
8. K-cmv cnoocusauis 3HaYHA cepenHs Maja
9. Jleexicmo npoyecy kynieii He N0Tpedye 3HaUHUX NOTpeOye NesTKUX 3yCHIIb, notpedye 3HaUHUX
3yCHIIb HEOOXIHE MOMePeIHE 3yCHJIb, HEOOXiTHE
IUIaHYBAHHS MOKYITKA MIONIePEaHE
TUIAHYBaHHS MMOKYIKH
10. Buou 3axodis éniugy Ha MapKETHHTOBI aKIii pekiiama Ta po3MilleHHsI BijjoMHUii OpeH,
Ppiulenns npo Kynienio ITyHKTIB MIPOJaXy B apceHal iIHCTPYMEHTIB
NpUBaOIMBUX JUIA KYTIiBIII | CTUMYJIIOBAHHS 30yTy
MicLsIX

* [ns ocnogHux moeapia.

** Jlna moeapie nonepeonbo2o eubopy, iMnyabCHOI Kyniani abo moeapis 051 eKCmpeHux aUnaoxis.
Loicepeno: pospobra asmopa na niocmasi: [14]
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HaBeneHe BuIe NOpiBHSIHHS OCHOBHHUX TPYI CIIOKMBYMX TOBAPIiB MiXK COOOIO JTa€ 3MOTY 3apaxyBaTH
MepeBaXHy YacTHHY TOBApiB MOBCAKICHHOTO TOMMTY N0 CEKTOpa CIIOKMBYMX TOBApiB, IO MIBHUIKO
peanizyrothes (anrn. FMCG - Fast-moving consumer goods'), sikuif, CBO€I0 4eproro, BiApi3HIEThCS THM,
10 BiH € 3aXHMIIEHUM BiJ LMKIIYHUX 3MiH, 5IKi BinOyBaroThCsl B eKoHoMili. Lle Mae Benuke 3Ha4YeHHS B
Cy4acHUX HecTaOIIbHHX Ta KPU30BHX EKOHOMIYHMX YMOBax IJIsi PO3BUTKY B)K€ YMHHHUX JAHLIOTIB
noctaBok ToBapiB rpymu FMCG Ta BUHUKHEHHS! HOBUX PUHKOBUX YYaCHUKIB, a/Ke CIIOCOOU 33/T0OBOJICHHS
KIiHIIEBUX TIOTPEO CMOKUBAYIB y TAKHX TOBapaxX B JAHOMY BHITQJKy CYTTEBO BiIPI3HATUMYTHCS BiJl TOTPeO
y TOBapax iHIUX rpyI. Binrak, 3Haxo/keHHsT e(DeKTUBHUX IHCTPYMEHTIB MPUHHATTA PIllIeHb Y JIAHIFOTax
IIOCTABOK O€3M0Cepe/IHbO 3AJICKUTD BiJl TTHOOKOTO PO3yMiHHS OCOOJIMBOCTEH SK caMoi TOBapHOI IpyIH,
TaK i PUHKY, Ha SKOMY BOHH ITPOJIAIOTHCSI.

3okpema, aBropu [15, €. 26, 27; 17, ¢. 14.] naroth Take BU3HAYECHHsI TOBAPIB MOBCSKICHHOTO TOUTY
(aurii. FMCG Fast-moving consumer goods a6o consumer packaged goods (CPG): ue ToBapu, siki HIBUAKO
peanizyroThCsl, KOIITYIOTh BIJHOCHO JEHIEBO Ta BUKOPHUCTOBYIOTHCS IMPOTATOM OOMEKEHOTO YacOBOTO
MPOMIXKKY. IIpu IbOMY KOPOTKHI TepMiH MPUAATHOCTI € HACTITKOM ABOX MPUYHH: MTBUIKOTO CITOKHBAHHS
(HampuKIIa, aNKOTolb, TyaJeTHI MPUHAIEKHOCTI, po3(hacoBaHi XapuoBi MPOAYKTH, O€3aIKOTOJIbHI HAIIOI,
IIOKOJI I, IyKEPKHU 1 3aco0M IIst TIOOYTOBOTO OYMINEHHs) Ta/abo MIBUAKOTO ICYTTs (HAIpHKIAm, M’sICO,
(GpyKTH 1 0BOUI, MOJIOYHI IIPOAYKTH i X11i600yI0uHi BHpoOM). 3a3Buuaii MoKynku ToBapis kareropii FMCG
OyBarOTh TPHOX THITIB. TIOBCIKIACHHI, IJI JOMAIIHROTO TNPUHOMY TOocTel 1 3 3amacoM. PosrimsHemo
JeTalbHIIIe SKi TOBapy Halexathb 10 kateropii FMCG.

3rimao i3 MiXHApOIHOIO CTAHIAPTHOIO TaTy3eBOIO KiIacHQIKami€r0 BCIX BHUAIB EKOHOMIYHOI
nismeHOCTI (aHri. International Standard Industrial Classification of All Economic Activities a6o ISIC),
po3pobseHoro OOH, mo ramyseéi mpoMHCIOBOCTI, IO € mMocradaibHukamMu ToBapie FMCG, MoxxHa
BiJIHECTH BUPOOHHKIB/MIOCTAYaIbHUKIB TAKHX MTPOIYKTIB!

— puba i puOHI TPOAYKTH;

— (dpykrtu T2 oBOUI;

— PpOCIHHHI 1 TBApUHHI Macia i KHUPH;

— MOJIOYHI MPOAYKTH;

— xJi000yI04UH1 BUPOOH;

— KpOXMallb Ta KpOXMaJICPOTyKTH,

— KOPMH JIJIs TBApUH;

— BHUIIYKA,

— ILyKop;

— Kakao, HIOKOJIaJ Ta KOHJAUTEPChKI BUPOOH;

— MakapoHH, JIOKIINHA, KyCKYC;

— 1HII OPOAYKTH XapuyBaHHS,

— CIIUPTH, ETHIIOBUH CITUPT;

— BUHO, JIIKep 1 coyox;

— 0e3aJKoToJIbHI HaMoi, MiHEpaIbHI BOJIY;

— TIOTIOHOBI BUpOOH;

— LEeNI0JI03a, MaIlip 1 KapToH,

— 1iHII BUpoOU 3 mamnepy Ta KapToHY,

— MMWJIO Ta MHIOYi 3ac00u, 3ac00H I YnIIeHHs, napdyMepHa NpOayKLis,

— YoJIoBiYa Ta )KiHO4Ya OlIH3HA,

— 3acoOu JIs TOJIHHS, IE30I0PaHTH, Telli.

I3 HaBeneHOTro MepesiKy MOMITHO, 1o B octayaHHi ToBapiB FMCG 3anisiHi BUpoOHHUKH mepepoOHOol
IPOMUCIIOBOCTI, HACAMIEpel, TAKUX Taly3ei, sk Xap4yoBa i JIerka.

[Tormubmroroun ananiz toBapaux rpyn FMCG Ta ocobmuBocti ix mpomaxy B YkpaiHi, HEOOXigHO
JOCTIINTH CKJIAJIOBI HAI[IOHATHHOTO CIIOXKHUBYOTO KONIMKY, SKUW sBIsi€e COOOI0 HaOip ToBapiB, IO
XapaKTepU3y€e THUIOBHH PIBEHb 1 CTPYKTYypYy Mics4HOro (piuHOro) CIOKHBaHHS JIIOJMHU abo ciM’i B

porunexuicrio ToBapis.
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okpeMmiit kpaini. Tak, croxxuBunii KomMK amepukanusg HapaxoBye 300 mpoaykriB 1 mociyr, ¢paHily3a —
250, anrmidng — 350, nimig — 475. 1 mopiBHSHHAS — YKPATHCHKUH CIIOKUBYHIA KOIIUK MiCTUTH 297 Ha3B
npoxaykriB [3]. 3rinHo 3 3akoHoM Ykpainu “IIpo npoxwurtkoBuit minimym” (1999 p.) HaGip mpoxykriB, 1110
BXOAMTH 10 CHOXXHMBYOI'O KOIIMKa, popmyeTbesi KaOMiHOM Ta Mae OHOBIIOBAaTHCH HE PiJlIe OZHOTO pasy
Ha I’ Th poKiB. OAHAK BXKe MPOTAroM OcTaHHIX 16 pokiB el Habip KOAHOTO pa3y He MmeperyisiaaBcs, 1o €
CYTTE€BUM Horo HemomikoM. llle ofHi€0 cyTTEBOIO BaJOI0, IO BiApi3HSAE BITYN3HAHUH CIIOKUBUMH KOIIUK
BiJI TAKOTO KOIIKMKA B iHIIMX KpAiH € Te, 10 JEBOBY YacCTKy JA0XO/iB B HboMy (moHam 65 %) mependadeHo
Ha XapyoBi MPOAYKTH, TOAL 5K AESKi HEIPOJOBOJIbYI TOBAPH Ta MOCIYTH B3arajii He 3ragyroThcsa. Tomi sk
HalpanioHaJbHILIOK BBAXKAETHCS TaKa CTPYKTypa CIOKMBAHHSI, KOJIM Ha Xap4i BUTPAYa€ThCs A0 TPETHHU
JIOXOJIiB, HEMIPO0BOJIbYI TOBapH (omsir, Mebiti) — 47 % i pemra — Ha mocayru [8].

3 morisay BUBUYCHHS OCOOJMBOCTEH THIIOBOIO HAGOPY TOBApiB y po3pi3i MIOMICSYHOro (pigyHOTO)
CMIOKUBAHHA JOAWHU abo ciM’i B OKpeMiil KpaiHi OiNbIN JOCKOHAIMM O0’€KTOM, Ha Hally IyMKY, €
CIIOKMBUMA Habip, sAxkui Bu3Havyae Jlepkcrar VYKpaiHM 3a y3TOKCHHAM 13 3aIliKaBJICHUMH
MiHICTEpCTBAMH, BiJOMCTBaMH, T'POMAaJCHKHMH OpTaHi3allisMH Ta HAYKOBHMH ycTaHoBamHu. Lle#i Habip
TOBApIB Ta MOCIYT HE MA€ XOAHOTO BiAHOLIEHHS O CHOXHMBUOro Komuka. [Ipunnunu fioro ¢opmyBanHs,
METOJIOJIOTII0 Ta SKICTh 00paxyHKy BH3HauatoTh MB® Tta €C Ha moBosi BHCOKOMY piBHI. CHOXHWBUWI
HaOlp MeperiagacThCcs pa3 Ha ITATh POKIB Ta MIOPIYHO TMEPETIAAAETHCS BaroBa CTPYKTypa CIOKHBUOTO
Habopy 3 ypaxyBaHHSM 3MiH B CIOKHMBaHHI HaceieHHS. OcraHHIA pa3 mel Habip Oyio TeperisHyTo
y 2012 pori, i 3apa3 Bin ckinagaerses 3 335 moswmiii [8].

ToOTo0, cnoxuBunii HaOip TOBapiB 1 MOCITYT BiAOWBa€e CydacHi MOTpeOM yKpaiHIIIB Ta iX CTPYKTYpY
CHOKMBaHHS TPOJIOBOJIBYMX Ta HEMPOJOBOIBYMX TOBApPIB Ta IMOCIHYT. BUpIlIadbHUM KpHUTEpieM JUIst
BKJIFOUYCHHSI /IO CIIOKMBYOTO HAOOPY TOro 4M iHIIOrO ToBapy (MOCIyrH) € HOro 4yactka B 3arajbHUX
IPOIIOBUX BHUTparax gomorocroaapcts: He menme 0,1 % mis npoaykriB xapuyBanus ta 0,2 % — mis
iHImMX TOBapiB 1 mocayr. OTXe, A0 CKIaay CHOXHUBYOTO HAbOpy HacamIiepes BXOIATh TOBAPH Ta MOCIYTH,
SIKI HaWOUIbIIe Ta HAWYACTIIIE CIIOKWBAIOTH JOMOTOCIIONAPCTBA, HE3aJEKHO BiJ TOTO, PETYIIOIOTHCA
(BCcTaHOBIMIOOTHCA) LiHK (Tapu(u) HAa HUX YU MAKOTh BUTbHUHN (pUHKOBHIL) xapakrep [9].

[Ipoanasi3yBaBIiy MEPETiK TOBAPIB, IO BXOIATH 10 CHOXUBYOTO Habopy B Ykpaiui (nus. JomaTok
A), MOKHa 1IeHTH(]IKYBaTH TOBapH MOBCSAKACHHOTO MOMUTY i 30kpeMa toBapu rpynu FMCG. Lle ToBapu
HaYUCENbHIIOI TPymu croxkuBuoro HaOopy “Ilpomyktn xapuyBaHHA Ta Oe3ankoroyipHi Harmoi”
(118 mo3uiit), ToBapu rpymnu “AnkoronbHi Hamoi, TIOTIOHOBI Habopu” (19 mo3uiiiii), 4aCTKOBO TOBapu
rpynu “Opsr i B3yrrs” (6sim3bko 14 mo3witiit), 4acTKOBO TOBapH I’sITOI Tpymu, a came cekiii “Bupobu 3i
CKJIa, CTOJIOBUH IMOCYH 1 MpEAMETH IOMAamIHboro BXKHUTKY  Ta “Ilo0yTOBi TOBapu KOPOTKOCTPOKOBOTO
KOPHCTYBaHHs’, a caMe TOBApH IS MiATPUMKH YUCTOTH Ta iHIII OOyTOBI ToBapH (01M3bKO 4 Mo3uLliii), a
TakoX TOBapu wioctoi Tpynmu cekmii “‘@apmaneBtMuHa mnponykuis’, “lHmi Meanwni ToBapu”
(mefixorumactupi) (11 mo3wmuiit), 4acTKOBO TOBapH JIeB’sToi rpymu cekuii “Irpu, irpamku Ta Xx001”,
“CamiBHUITBO, pocinuHHU Ta KBiTH~ (kMBI KBiTH), “JlOMallHi TBapHMHHU-YIIOOJCHII Ta TOBapH Uil HUX
(xopmu s tBapuH), “Kumwkku”, “rasetu”, “Kanuenspcbki ToBapu Ta NPHIAAAS I MaTiOBaHHS
(7 mo3uwiif) Ta YaCTKOBO TOBApH OCTaHHBOI JBAHAJLATOI IPYIH, a caMe ceKuil “IHuIi mpunaam Ta ToBapu
st ocoducroro nmornsay”, “lnmn ocobueri pewi” (mapaconbku) (10 moswmuiit) abo 3aramom ONU3BKO
180 nozuuiii. Pasom, y nponientHOMY BigHomeHHi ToBapu FMCG cranoBnsaTs 01m3bko 55 % crioxuB4oro
Habopy.

OTxe, HaBEJCHWH BUIE aHAi3 TOBApiB CHOXHBUOIO HAOODY, SIKMH, 0E3yMOBHO, € HE IMOBHUM,
OHAK THIIOBUM IHIEpPENIiIKOM TOBapiB MOBCAKIACHHOTO TMOMUTY, Ja€ 3MOrY. IO-TIepIle, YTOUYHHUTHU
xapakrepuctuku ToBapiB FMCG (ta6n. 3), mo-apyre, ineHTH]IKyBaTH iX TUIOBHH TMEpeTiK 3 MOTISIY
BITYM3HSHOIO CIIOKMBAua, II0, CBOEI0 UYEProlo, J1a€ 3MOry BHOKPEMHTH [IBi BEJHMKI I'pynu TOBapiB
noBcsikaeHHoro nonuty (TIII), ski MOKIazeHO B OCHOBY JOCIHI/KYBaHOTO JIAHIFOra IOCTaBoK: 1.
[poxyktu xapdyBaHHs i Hamoi; 2. Hexapuosi mpoxyktu (3aco0u 0COGHCTOro AOTIISILY Ta JOTILITY 3a
JIOMOM, KOCMETHKa, MOOyTOBI TOBapHW KOPOTKOCTPOKOBOTO KOPHCTYBaHHS, Oe€3pelenTypHi JiKapchbKi
3aco0H, ra3eTH, KHIKKU Ta KaHIEISPChKi ToBapu) (puc.l); mo-Tpere, HaBeJCHUIA MEpeIiK cTae OCHOBOIO
IUIS TIEPeXoy 10 HaCTYITHOI'O €Taly LbOro JOCHIHKEHHs — BUBYEHHs ocobsmBocTeil punky toBapis TIIII,
3okpema FMCG 3aranom Ta B YkpaiHi, a Tako HOT0 y4aCHHKIB.
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Tabruysa 3
XapakTepHi pucu TOBapiB MOBCSIKIEHHOI0 MONMTY, 30KkpeMa ToBapiB FM CG

Ne 3/in Puca
1 [loaeHHe CIIOKUBAHHS
2 [IBuaKHii CTPOK CIIOKMBAHHS
3 HIBuakuii CTPOK BUKOPUCTAHHS (IIBHIKO MCYIOTHCS)
4 Huskka 1ina
5 Bucoxwuii piBeHb cTaHmapTH3aIii
6 JlerkoaoCTynHIiCTh
VYuacauku nanmrora moctaBok TTIIT
ITocTayaabHUKH BupoOHuku Pireiin N
|
TIIII, 30xpema FMCG >
'VZ
IIpoxyxtn Xmi6 1 xmiOOnpoIyKTH, M SICO Ta M SICONPOAYKTH, prda Ta MPOIYKTH 3
XapuyBaHHS pHuOH, MOJIOKO, CHp Ta SHLs, OJlis Ta KUPH, QPYKTH, OBOUi, IIYKOP, JIKEM,
1 Haroi MeJ, WIOKOJaa Ta KOHAWUTEPChKi BUPOOHW, IHINI MPOAYKTH XapdyBaHHSI

(coycu, mpunpasw, cib, IpsHOLII Ta KyJTiHAPHI TpaBH, OakaiiiiHi ToBapH,
JecepTH, CyIH), KaBa, 4ail i Kakao, MiHepaJlbHi BOJIH, 6E3aIKOTOJIbHI HAIIO1,
(pYKTOBI Ta OBOYEBI COKH, aJIKOTOJIbHI HAIOT, TIOTIOHOBI BUPOOH
HexapuoBi 3acobu 0coOMCTOTO MOTIALY Ta JOTIIALY 32 JOMOM, KOCMETHKA, MOOYyTOBI
MPOIYKTH TOBapH KOPOTKOCTPOKOBOTO KOPHCTYBaHHs, Oe3pelenTypHi JTiKapChbKi
3aco0H, ra3eTH, KHIKKH Ta KaHIEIIPChKi TOBApU

Puc. 1. I[Ipooykmu nanyroea nocmasox TIIIT

OxpiM TOro, KiJIbKiCHA IepeBara TOBapiB MOBCAKICHHOI'O IMOMHUTY Y CIOKUBYOMY HAaOOpI TaKOK
CBIIYUTH TMPO BAXIMBY COIallbHY pOJIb, Ky BiJirparoTh IMOCTAaYalbHUKK IUX TOBApIB y CYYacCHUX
E€KOHOMIYHHMX YMOBax YKpaiHH, IO MiJIKPECIIIOE TAKOXK 1 BAXKIJIUBICTh JTOCIIIPKEHHS JOTICTUYHUX aCIEKTIiB
yIpaBIIiHHS JAHIIOTaMH IOCTaBOK TAaKUX TOBAapiB.

[epeiineMo 10 XapakTEpPUCTHKH PHHKY TOBAPiB MOBCSIKACHHOTO MOMHUTY Ta BU3HAYMMO OCHOBHI iX
XapaKTEepUCTUKHU 3 MOy BUpOOHUKA Ta TUCTPUO 10TOpA.

[TpoBeneHi HaMH JOCHIIKEHHS Ta y3arajdbHEHHS JITEpaTypHUX JDKEpeN NAloTh 3MOTY BU3HAUUTH
OCHOBHI YOTHpH XapaKTepHi PHUCH pUHKY, Ha SIKOMy peanizyiorbess ToBapy FMCG: ce30HHICTS,
JIMHAMIYHICTh; BUCOKAa KOHKYPEHIIisl; OCTiitHa 00poThOa 3a JiaepCTRO.

Croromni Ha puaky FMCG cnoctepiratoTbest Taki TeHISHIIT, SIK YIOBIIBHEHHS TEMITIB 3pOCTaHHS,
MOCUJICHHS] KOHKYPEHTHOI OOpOTHOM, CKOPOUEHHS JKUTTEBOTO LUKy ToBapiB rpynu FMCG, Bucoki temnu
BIIPOB/IPKEHHSI HA PUHOK HOBUX TOBapiB IIi€l KaTeropii, a TAaKOX MOsBa HOBHUX MPAaBUJI 1 BUMOT. 30KpemMa
yCHIlIHA AiSUTBHICTh Ha IBOMY PUHKY 3aJI€KUTDH HE JIMILE BiJ JOTPUMaHHS KOPIMOPATUBHUX MPABUII, BAMOT
MOJJaTKOBOT'O0, MUTHOTO 3aKOHOAABCTBA, aje i 0cOOIMBO 3aKOHOJABCTBA MPO 3aXHUCT MpPaB CHOXHBAYiB.
Hapzuuaiino BaxIMBHMU acTieKTaMH BEICHHS Oi3Hecy Ha IIbOMY PHHKY € KOHTPOJIb 3a AKICTIO Ta AOTPH-
MaHHSM TIpaB CIOXHUBaYiB, [0 3HAYHO BILUTMBAIOTH Ha (DiIHAHCOBI MOKA3HUKHY JiSUTBHOCTI i IIPUEMIIIB.

Amnanizyroun npenctaBaukiB puky FMCG, cnix Hacammnepen 3apaxyBaTH OO HUX TaKi BCECBITHBO
Bimomi kommnawii, sik Johnson&Johnson, Reckitt Benckiser, Colgate, Procter & Gamble, Henkel, Unilever,
Coca-Cola, PepsiCo, Nestlé, Danone, Mars, Heinz, Kraft. 3nauna wactka Bcix ciroBux FMCG-6penuis
HAJISKUTh IIMM KOMIIAHisSIM.

Kommnanii — rpaBui puaky FMCG MaroTs 3Ha4HHI TOBapOOOIr i MIMPOKUIA aCOPTUMEHT IMPOYKIIii,
ajie MOPiBHAHO 3 IHITMMH TaTy3MH MaloTh JOBOJII HU3bKY peHTa0enbHicTh. Tak, HOCHipKeHHs, TPOBEICHI
BiJIoMOI0 KOHcanTHHroBow (ipmoro PricewaterhouseCoopers [7], 3acBigdyroTs, 110 MpOBiaHI KOMIIaHii
CeKTopa po3ApiOHOT TOPTiBiII Ta BHPOOHUIITBA CIIOKUBYMX TOBAPIB XapaKTEPHU3YIOTHCS CEpPEIHIM
MOKa3HMUKOM Mapyi 3a mpuOyTKOM 10 crutaté BiacoTkiB i momatkiB (EBIT) (14,2 %) 3a HaiiBuol
000poTHOCTI CKIaachkux 3amaciB (18,2 %) i mpakTHYHO KpAIIOro MOKa3HHKA CBOEYACHOCTI MOCTaBOK
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(<97,5 %) nopiBHSHO 3 IHIIMMH Tay3IMH IPOMUCIOBOCTI. PO3pUB Mixk pe3yiabTaTaMu JIisUIbHOCTI JIiepiB
CEKTOpa Ta THIX, XTO BiJl HUX BIJICTa€, € CepeiHIM, OJTHAK OCTaHHi, siKk 3a3Hauyae PricewaterhouseCoopers,
BOJIOMIFOTh CYTTEBHM IIOTEHIIA]IOM I TOJIMIIEHHS OOOPOTHOCTI CKJIAJIChKUAX 3amaciB 1 MOKa3HUKIB
nocraBok (puc. 3).

‘ Mapxa EBIT (%) | O6oporHicTs 3anacis (%) | CaoeuacHicTs mocTaBok (%)

+131% +461% +27%
[+131% | [ +27% |

M |

‘Achaimepn Jlinepu Ayrcaiinepu  Jlizepu Aytcaiinepun  Jlinepn

Puc. 3. Ilokasnuxu epexmusnocmi nanyrocie nocmasox FMCG
y 2013 p. 3a docnidxcennsmu PricewaterhouseCoopers

toicepeno: [T]

3a pocmipkeHHsamMu [12], yacTka BUpOOHHYHMX BUTpAT, K 1 yacTKa mpojaaxiB y kommanisx FMCG-
CEKTOpa, SIK MPAaBWJIO, CTAHOBHTH 3—-5 % TMOPIBHAHO i3 IHIIUMH KalliTaJOMICTKUMH BUPOOHUYMMH
KOMTIaHIsIMH, JIJIS SIKMX BOHa € Oubinor Maibke yasiui — 8—10 %. HaiicyTreRimior € kaTeropis BUTpaT
30yTy, sika B kommanisix FMCG 3naxoanThcest Ha piBHI Oim3bko 20 % Bix oOcsry mpoiaxis.

{06 yTpuMmatu cBOi MO3UIIi] HA IHOMY PUHKY, KOMIaHii HOCTIHHO TPaHCPOPMYIOTH CBill OpeHIOBHIHA
noptdenb, po3MUPIOIOTE ACOPTHMEHT, BHBOAATH Ha PUHOK HOBI MPOAYKTH. KpuTHuHEe 3HA4YeHHS IS
TpaBLiB HA bOMY PHUHKY Ma€ CTpaTerisl MPOCYBaHHS Ta MPOJaXy, 3a0e3MeUeHHs] JOCTYITHOCTI TOBapiB Ta
IiH Ha HUX, a TaKOX HIMPOKWUH acOPTUMEHT TOBapiB. ICHye OyMmKa, IO MapKETHHIOBI PIICHHS, IO
po3pobmstoThes s kateropii FMCG, € HailOinbIn peBOITIOI HTHUMH.

3a jociipKeHHAMH BioMoi KoHcanTuHroBoi gipmu PricewaterhouseCoopers [7], kommanii cextopa
PO3apiOHOT TOPTiBJi i BUPOOHHLITBA CHOXHMBYMX TOBApiB, SK MPaBUIO, YHPABIAIOTH CBOIMH (YHKLISIMH
TUTaHYBaHHs, BUPOOHUIITBA, MOCTa4aHHS 1 30yTy Ha perioHanbHOMY piBHI, a QYHKUisIMH 3a0e3MeUeHHS
HIATPUMKH 1 CTpaTeriyHUX 3aKyIliBesb — Ha r1o0anbHOMY piBHI. BoHM mepenaroTh Ha 30BHILIHINA MiApsT
Oomu3pko 7 % poOiT 3 muaHyBaHHS 3akymiBesb 1 00poOku 3amoBieHb, 30 % BUpOOHMUYMX omepauiit
1 10-55 % po0iT, noB’a3aHux i3 Oe3nocepeiHiMK TocTaBkamu (puc. 4).

[ono BiTun3usHOTO cexropa FMCG, To 3a mochigkKeHHSMH €KCIEPTiB, TOJOBHO TEH/ICHIIIEI0
TYT € 3MIIIEHHS CIIO)KMBYMX IMOTPeO Ha JICIIEBIIl TOBApH IMOBCSIKICHHOTO IONUTY, BUPOOJIEHI B
Vkpaini [2]. Lle € HacaiakoM 3HW)KEHHS KyMiBEJIbHOI CIPOMOXKHOCTI HaceJeHHA. Takox cepen
TEHJICHIIIl MOXXHa CIOCTEPIraTH. YIMOBUIBHEHHS TEMIIiB 3POCTAaHHS Traily3i; iHTEHCUBHY OOpOTHOY 3a
YacTKy PHHKY MiK BHPOOHHWKaMH; 3MiHy (opMmaTiB po3apiOHOi Topriii (301NbHICHHS YaCcTKH
MEpeXeBoi po3ApiOHOI TOPTIBIi); MPUCKOPCHHS TEMITB 3pPOCTAHHS, BIPOBA/KEHHS HOBHHOK i3
CKOPOYEHHSM JKUTTEBOTO UKy TOBapiB [16]. 3 iHmoro 60Ky, 3HAYHHUM MOTEHIIAJIOM IS PO3BHTKY
[[LOT'0 CETrMEHTA € HU3bKHIA PiBEHb CIIOKUBAHHS HACEJICHHS MOPIBHSAHO 13 iHIIUME Kpainamu [2, ¢. 33].

3arajioM OKpEeCJCHI TEHIEHIII € CEepHO3HMM CTHMYJIOM /IS TMEperisily KOMIaHIsIMH CBOiX
Oi3HeC-IpOIIeCiB 1 MONMIYKY NUIAXIB IMABUINCHHS iX e()EKTHMBHOCTI, HacaMIieped, depe3 3HUKCHHS
BUTpAT 0 BChOMY JIAHITIOTY MOCTABOK, MiIBHUIICHHS OMEPaIliifHOl THYYKOCTi, MIBHAKOCTI pearyBaHHS
Ha TOMUT U1 OTPUMAaHHSI KOHKYPEHTHOI mepeBaru B 00poTh0i 3a mokynms. J[o TOro >k JOBOAMTHCS
IMIyKaTH HOBI pWHKH — SK HIiMeBi, Tak 1 reorpadidni. 3aBmaHHSA yCKIATHIOETHCA HEOOXITHICTIO
e(eKTUBHO YNPABIATH PU3MKAMH B HENPOTHO30BAHMX yMOBax. BiaTak BUpIMIANBHOTO 3HAYEHHS IS
JMIOCATHEHHSI PUHKOBOTO YCHiXy HaOyBa€ JOTICTHKA Ta IHTETPOBAHWU MIiAXi Ha OCHOBI yHpaBIiHHS
JAHIIOTaMH ITOCTABOK.

253



Teocpaghiuna opeanizayis ynxyii ranyioea

Micuesuit Perionanbumii T'noGanbHmii
nocmaeox —

piBeHb

piBeHb PIBCHB

IlnanyBanHs [1nanyBaHHS MONUTY,
onepauii i mpoxaxy (S&OP)

Jxepesa CrparteriuHi 3aKymiBii
ExcmmyaTamiitai 3aKymiBii

BupooHnuTBO BupoOGHHITBO i MOHTaX
Cepsic

Binnin onpamoBaHHs

THocrayanus 3aMOBJICHb KIIICHTIB
Cknajzicbke 30epiranss

Bxijana i BUXigHa JOTicTHKA

Po3po0ieHHs HOBHX NPOIYKTIB
Lentp nepenosoro nocBiny :
B ME)XaX JIAHI[FOTa MOCTABOK }

Incrpyment
peanizanii

8I0COMOK pobIm y 1aHYI02y NOCMABOK,
Wo nepeoaromsvest Ha308Hi

0 18 % 55

B Pisens Teorpadiuna
ayTCOPCUHTY oprasizarist

Puc. 4. Aymcopcune 6 komnanisix cekmopy FMCG
Toicepeno: [7]

3 morisay moAaibIoro OOTpyHTYBaHHS MiAXOAIB 1O IPOCYBaHHS, BUPOOHUIITBA Ta MOCTavyaHHs
toBapiB FMCG y naHmrorax moctaBoK, a TaKOX JIOTICTHYHUX acCIIeKTiB YIPaBIiHHSI UMM MpoLEecaMu
HEOOXiHMM € YTOUYHEHHS HalOIIbII CYyTTEBUX XapaKTEPUCTHK SK TOBApiB 3 MO3HIII BUPOOHMKA, TaK i
CaMoOro pMHKY Ta iHIIMX HOT0 y4acHHKiB. Y3araibHIOIYH iHPOpMAIil0 NMPO AisIbHICTh KOMIAHIA Ha
PUHKY TOBapiB MOBCSAKACHHOTO momutry, 30kpema FMCG Tta ocoGmmBocTi wiei ToBapHOi TpymH,
OTpUMaHy 3 BIIKpUTUX JoKepen iHdopmamii [HTepHeTy, HaBYanbHUX MOCIOHWKIB Ta ITiIPYyYHHUKIB,
HAyKOBUX cTaTei, chopmyemo Tabmuui (tabm. 4 ta 5), Kyau 3BeAeMO BCi OTpHMaHi pe3yJbTaTh
MPOBECHUX JOCIIIKCHb.

3a ocHoBY Bu3HadyeHHA xapaktepaux puc TIIII 3 mo3umii BupoOHUKIB Ta TUCTPUOYTOPIB OYII0 B3SITO
4OTHpHU (DYHKIIOHATBHI 00JIacTi: (iHaHCH, BUPOOHHIITBO, 30yT Ta JoricTUKy. [TopiBHSIHHS KpUTEpiiB 3a
UMK O0JIaCTSMHU B PO3pi3i BUPOOHUKIB Ta TUCTPHOYTOPIB JIa€ 3MOTY 3pOOUTH TaKi BUCHOBKH: ()iHAHCOBI
Pe3yIbTATH JiSUTBHOCTI SIK BUPOOHMKIB, TaK i AUCTPUO IOTOPIB 3HAYHOIO MIpPOIO € JIOBOJI CTabiIbHUMH Ta
BUCOKHUMH TIOPIBHSHO 13 aHAJOTIYHMMU CyO’€KTaMM IHIIMX CETMEHTIB €KOHOMIKH, TOJIOBHHUMH JBOMA
0COOJMUBOCTAMU 30yTy, IO BIJAPI3HSAE IUX JIBOX PUHKOBUX YYaCHHUKIB, € IIBUAKICTH OHOBJICHHS
ACOPTUMEHTY, SIKa € BIJIOBIAHO BHCOKOIO JJISI TUCTPUOYTOPIB 3 OIIISAY HAa BUCOKY X 3aJICKHICTH Bil
3MIHHU CIIO)KMBYHMX MOTpPeO, Ta HU3BKOKO JJIsl BUPOOHHKIB, SIKi HAacaMIlepes MparHyTh peamizyBaTH edekt
MacmTaly Ijisi 3HW)KEHHS BUTpaT Ta pOJb MapKEeTHHTY B peajizamii MpoayKIii, ska BiINOBITHO €
HE3HAYHOIO Ui BUPOOHMKIB Ta BHU3HAYaIbHOIO Ui mucTpuOyuii TIIIT; 3 mornsmy JIOTiCTHUKH, sIKa €
OJIHO3HAYHO BH3HAYAJIILHOI) KOMIICTCHIIIEI0 OOWJBOX PWUHKOBUX TpPaBI[iB, OCHOBHA BIJMIHHICTH Y
cupuitaarti TIIII Mixk HUMU KpHETbCA y 0OCsrax MOCTaBOK — y BHUIAJKy BHPOOHHMKIB 1€ BEJIHKI MapTii,
TOJI SIK TUCTPHUO FOTOPH, SIK MPABUIIO, TSDKIIOTH 10 3aMOBJICHb MaJIMX MapTii TOBapiB.

V3aranpHeHa xapaktepuctuka puHKy TIIII Ta #oro ydacHuWKiB BimoOpaxkae TOpPiBHSIHHS
XapakTepHUX PUC HA BCHOMY PHUHKY JOCHI[KYBaHOI IPylH TOBapiB i3 XapaKTepHHUMH pHUCaMH KOMITaHiii-
BUPOOHUKIB Ta JUCTPUOYTOPIB IIMX TOBApiB Ta € KOPUCHUM IHCTPYMEHTOM IIiJl Yac MOLIYKY OPIEHTHUPIB
111 BUOOpY aKTyalbHUX CTPATEriyHUX Ta ONEepaTHBHUX PillleHb AJis JaHLioris mocrtaBok TIIIL.
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Tabnuys 4

XapaxkrepHi pucu TIIII 3 morasay BUpoOHUKIB Ta TUCTPUOD I0TOPIB

Obnactp Xaparcrepi prci TITI 3 Xapakrepsi pucu TIIIT
BILTUBY Kpurepii . 3 MOTJIALY
; MIOTIIATy BUPOOHUKIB , .
KpHUTEpio JUCTPUO T0TOPIB
Maporca Hwuzpka abo cepenns Hwuzbka abo cepenns
OIHAHCHU Obopomuicme Bucoxka Bucoxka
1. O6c¢se supobnuymsa | npooasicy 3HayHMH 3HayHMA
2.  Tun supobruymsa Cepiiine/mMacoBe -
BUPOOHUIITBO
3. Cknaouicmo eupobnuymsa | Husbka / Bucoknit -
g Pigenv cmanoapmuszayii
g 4. Kanimanoemuicmo Huxua mopiBHSHO i3 -
E BUPOOHHUKAMH 1HIINX Taly3en
8 5. Pisenv asmomamusayii npoyecis Bucoxwuii X
=
& 6. [ubuna i wupuna npodykmosoi | ['muOoka i mMpoKa JiHiAKa I'muboxka i mupoka
JHIT JiHiKa
7. Pisenv supobnuuux eumpam y Hwu3zbkuii HOpiBHSIHO 13 X
3a2anbHOMY 00CA31 NPOOAXCi6 inmmmu ramyssamu (3-5 %)
8. Crxunaouicme npodadicy He BuMarae 3Ha4HUX 3yCHITB He Bumarae 3Ha9HIX
3yCHJIb
9. Kinvkicms cnoocusayis 3ajIe)KUTh Bl JOBKUHU 3ajIe)KUTh BiJ JOBKUHU
JIOTiICTHYHOTO KaHATy JIOTICTUYHOTO KaHamy /
3HauHa
10. Honum Bucoxkuit / Crabinpauit Bucoxkuii / BonatunsHuii
11. Hasenuii pisens cyocmumymie Bucoxknii Bucokwii
; 12. [Linosuii pisens Huzpkuit Huzpkuit
2 13. Ilsuoxicms onosneHHS Hesucoka Bucoka
acopmumenmy
14. Ponv mapxemuney 6 peanizayii HecytteBa Busznavansna
npooyKyii
15. Poab oucmpubymopis 6 Busnavansna X
peanizayii npooykyii
16. Pisensv eumpam npodasicy 6 BHCOKHii TOPiBHSHO 13 iHmmMu ramy3smu (20 %°)
3a2anbHoOMy 0031 NPOoaxtCy
17. Ob6c¢se nocmasox Benuki maprii ToBapis Maui naprii ToBapis
18. Dizuuni xapakxmepucmuxu HerabapuTHi 3 HU3bKOIO HerabapuTHi 3 HU3bKOIO
moeapie Barow Barow
é 19. 3abesneuenns nocmiinoi - Mae BU3HaYaNbHE
% HAsIGHOCMI MOBAPY HA NOUYL 3HAYCHHS
[ 20. Pisenw cepgicy 0na kiieuma - CranpapTHUI
% 21. lsuodxicmsv 06cny208y8aHHs - Bucoxka
Kuienma
22. Ponv nocicmuku 8 BuznauansHa BuznauansHa
HANAa20024CeH I NOCMABOK

Hoicepeno: enacna pozpodka

L[12]
2 Tam xe
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Tabauys 5

V3aranbHena xapaktepuctuka punky TIIII Ta fioro yyacHukis

Xapaxrepui pucu punky TIIIT

XapakTepHi pucH
KOMITaHiH-BUPOOHUKIB
punky TTIIT

XapakTepHi pucH
KOMIIaHIA-TIPOIaBIliB
punky TTIIT

3HaYHUI PO3MIp PUHKY

Bucoka 000pOTHICTh CKJIaJICHKUX
3armacis

Bucoka 000pOTHICTh CKJIaJICHKUX
3armacis

Bucoka KOHKYpeHIIHHICTh B
KaHajax 30yTy

[ocTiianii TpruOyTOK

[ocTiiiHnii TpruOyTOK

IHTencuBHa 6opoThOa 3a KIlieHTa

Husbkalcepenus mapixa

1
Husbka/cepenus mMapixka

BincytHictb xopcTkux 6ap’ epiB
JUTSL BXOJLy Ha PUHOK

3Ha4yHUI TOBapooOir

3Ha4yHUI TOBapooOir

Bucoka yacrora BUXOOY Ha PUHOK
HOBHWHOK

3opieHTOBaHICTh HA €PEKTHBHICTD,
a He Ha eJTaCTUYHICTh

Bananc Mixk eeKTHBHICTIO
Ta eIaCTHYHICTIO

CKOpOYEHHS KUTTEBOTO IUKITY
TOBapiB

BararoHomeHkIaTypHe
BHUPOOHHUIITBO

“BaraToGpeHI0BicTs” > mopTdhero
Ta HEOOX1THICTh HOTO MOCTIHHOTO
Meperysaay BiIAMOBIAHO O MOTPeO
PHHKY

TsokiHHSA 10 1HTErparii, MONIMPEHHS
Mepex po3aApiOHOI TOPTiBIi

JuHamMiuHicTh (BHCOKA poTAallis
OCHOBHUX TPaBIIiB)

Ha rno6ansHOMY piBHI
JIOMiHYBaHHSI ayTCOPCUHTY B
CHCTEMI ITOCTABOK Ta 3arajioM
JIOTiCTHII

Ha perionaipHOMY piBHI

JlomiHyBaHHS cTparerii OpeHay
“House of brand®

3HayHa yBara MepuyaHAaii3uHTy Ta
Cy4acHUM KaHaJlaM PO3IMOALTY
(TopriBiist OH-NaiH)

JIOMIHYBaHHS Iepeiadi Ha
cyOmiapsin BUpOOHNUNX (HYHKITIH
Ha micrieBoMy pHHKY TOMiHYE
IHCOPCHHT

Bucokwii piBeHb KOHIICHTpAITIT
OpeHIiB

Lbowcepeno: enacna pospobra

BucnoBku i BceOIUHMIT  aHaJi3

0COOJIMBOCTEH TOBAPiB MOBCSAKACHHOTO TIOMUTY JIaB 3MOT'Y: IMO-TIepIe, YTOUHUTH XapaKTepHi PUCH TOBapiB

NMepcneKTUBH MOJAIBIIMX AocaimkeHb. [IpoBeneHuit
FMCG, no-apyre, inentudikyBaTt iX TUIIOBHI TEPENiK 3 MOTIISAY BITUYM3HSIHOTO CIIOKHBAya, 110, CBOEIO
4epror, ajo 3MOTy BHOKPEMHUTH JBI BeIHUKI rpynu ToBapiB moBcskaeHHoro momuty (TIIIT), ski
MOKJIaJICHO B OCHOBY JIOCHI/KYyBaHOrO JaHIfora mnoctaBok: 1. [lpogykTu xapdyBaHHS 1 Harmoi,
2. Hexap4oBi mpoOIyKTH; MO-TpETe, BUSABUTH HaiOutbin cytTeBi xapakrepuctuku TIII sk 3 moswmiii
BUPOOHHWKA, TaK i CAMOTr0 PHHKY Ta IHIIMX HOro y4acHUKiB. CBOEIO Yeproro, aHaIi3yBaHHS OCOOIMBOCTEH
punky tosapis TIIII, 3okpema FMCG 3aranom Ta YkpaiHi, a Takox HOro y4acHHKIB JIaJ0 3MOT'y 3pOOUTH
BHCHOBOK TIPO HAsIBHICTh Cepilo3HUX Oap’ €piB iX B PO3BHUTKY, IO € CTUMYJIOM JUISI TIEPETIISAY KOMIAHISIMH
CBOIX Oi3HEC-TpOIeCiB 1 MOIIYKY ILIAXIB MiABUIICHHS IXHBOMY e(pEKTHBHOCTI, HacaMIiepea depes
3HIDKEHHS BHTpAT II0 BCHOMY JIAHIFOTY IOCTABOK, MiJBUINCHHS OIEpaliiHOl T'HYYKOCTI, IIBHIKOCTI
pearyBaHHS Ha IONHT JJIsi OTPHUMaHHS KOHKYPEHTHOI IepeBardm B OOpoThOi 3a TMOKYIIIs, IO, CBOEIO

L [7]

2 ]le mae 3MOT'Y OXOITMTH BETHKY YAaCTKY PHHKY, 3aHHATH Pi3HOMAHITHI CErMEHTH i yHUKHYTH PH3HKIB MOHO-
OpenmoBux komnaHii. [Ipore Benyka KijbKiCTh TOPrOBHX MapOK TaiTh B OOl 1HII PU3UKH, HAIIPUKIIA]] KOHKYPEHIIIfO
OpeHiB O[Hi€T KOMIaHii Mi>k cO00I0 200 YaCTKOBY BTpaTy KOHTPOJIIO HaJl 3MiHaMHU, IO BiOyBarOThCH, 1 T. 1.

% A house of brands refers to a branding strategy in which a parent company is home to multiple distinct
brands. In a house of brands, the individual brands are more widely recognized than the overarching brand. With a
house of brands, while consumers may recognize the name of the company, the various sub-brands generally are
better known. Each individual brand has its own unique identity, while the brand identity of the parent company is
virtually invisible to the consumer. A house of brands can be contrasted with the Branded House, in which the
company itsef is the dominant brand, with individual products or servicestaking a secondary role [13].
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Yeproro, MiAKPEeCIoe 3HAYCHHS JIOTICTUKY Ta IHTErpOBAaHOIO MiJXOAy HAa OCHOBI YHPABIiHHS JAHLIIOTaMU
MOCTABOK.

Hapanmi HeoOximHO po3poOMTH METOMOJIOTII0 CTPYKTYypU3alil XapakTepHHX O3HAK JIAHLOTIB
MOCTaBOK 3aJIe)KHO BiJ THIIy TOBapy, MOKJIaJEHOrO B HOrO OCHOBY, BHU3HAYUTH CKJaJ OCHOBHUX HOTO
YYaCHHMKIB, iAeHTH(]iKyBaTH KIIOUOBi Oi3Hec-mpolecH, sKi MalOTh B HBOMY Miclle, a TakoX 0a30Bi
KOMIIOHEHTH YINPABIiHHSA JUId JOCATHEHHS HHM KOHKYPSHTHHMX IIepeBar, MI0 pa3oM Jaio 3MOTyY
ineHTu(iKyBaTH HaiixapakTepHili pucy JaHioriB noctaBox TIIIL.
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