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Kpim Toro, Takuii miaxia Ja€ CAHEPreTHYHUH eeKT BiJl MOE€AHAHOTO BUKOPHCTAHHS PECYPCIB Ta
MO>KJTMBOCTEH DPI3HOMAHITHHX CEKTOPIB €KOHOMIKM Ta CYCIUIbCTBa B3arami. Peamizarlis Takux
3aBJlaHb OJUHUYHUMHM (EepMEepChbKUMH TOCHOAAPCTBAMU Ta HaBiTh iX 00 €IHaAHHIMHU
acoL[laTMBHOTO YU KOPIOPATHUBHOIO THITy MPOCTO HEMOJXKJIMBA 4epe3 BIACYTHICTh €(PEKTHBHOIO
OpraHizaliiHOrO MEXaHi3My Ta CUCTEeMH €KOHOMIYHOT Bitagu. CTBOPEHHS iX € 3aHaJTO BAXKKOIO Ta
JIOpPOTOI0 3a/1auero, ajie TIbKHU ii pO3B’SA3aHHA JaCTh 3MOTY peaii3yBaTH HasBHHH PECYpCHHH Ta
CTBOPUTH TEXHOJIOTIYHHMH MOTEHLIaN, TOOTO rapaHTyBaTH KOHKYPEHTOCHPOMOXKHICTh CTBOPEHOT
€KOHOMIYHOI CUCTEMH.
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B.O. Touunina. — Yoceopoo, 2001. 2. bnaye M. Dxonomuueckas mviciv 8 pempocnekmuge. — M.,
1994. 3. Ilopmep M. Mesxcoynapoonas roukypenyus. — M., 1993. 4. Emenvanos C.B. CIIIA:
MeAHCOYHAPOOHASI KOHKYPEHMOCNOCOOHOCMb HAYUOHATbHOU npombiuiieHHocmu. 90-e 200v1 XX
eéeka. — M., 2001. 5. [lenveanoscoxuii M., Kyxoeckasa B., Tpogumosa H. Kouxypenmo-
CNOCOOHOCMb 8 MUKPO-, Me30- U MAKpOYPOSHe8OM usmepenusx // Poccutickuil 9KOHOMU4ecKull
arcypran. —1998. —Ne 3. —C. 67 —T71.
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Iloka3zaHo cyTHICTBH i 3HAYEHHSI HASIBHOCTI y (ipMu JIosiIbHUX KiieHTIB. Ilinnpnem-
CTBa, 3acTocoByun crparerito CRM, crapaoTbcest Moau(ikyBaTH NOBETiHKY KJIi€HTIB
B Yaci, a TakoK 3MIIHIOBATH 3 HUMH IHAMBIAyaJbHi 3B’A3KH. ICTOTHOI YacTHHOIO
PoO00OTH € XapaKTepUCTHKA THIIIB JIOSIJILHOCTI iHANBIAYyaJbHUX KJI€HTIB, KA 1a€ 3MOry
BH3HAYHUTH TPYNH NOKYNUIB, 3 AKMMH HMiANPHEMCTBO MA€ WIAHCH CTBOPUTH IJIMOMIi,
JOBIrOTPUBAJIIII CTOCYHKH, 2 TAKOX Ti TPYNH, AKi NOTPiOHO BUKJIIOYUTH 3i cep cBOIX
3aliKaBJIeHb.

The purpose of clause —to show essence and importance of presence at firm of the
loyal clients. The enterprises, applying strategy CRM, try to modify of behaviour of the
clients in time, and also to strengthen with them individual communications. The
important part of clauseisthe characteristic of types of loyalty of the individual clients,
which permitsto define groups of the buyers, with which the enterprise has chances to
create deeper, long-term relations, and also those groups, which it is necessary to
exclude from spheres of theinterests.

Beryn

BUHUKHEHHS KpU30BUX CHUTyallil y CTOCYHKaxX KII€HT — (ipMa IOB’si3aHE TEPEBAXKHO 3
HEJOCTaTHIMH 3HAHHSAMHU MiANPUEMCTB CTOCOBHO IMOTped, OUYiKyBaHb 1 MOTHUBIB MOBEAIHKHU
KiHIeBUX NOKymmiB. Llfo aucranmito ¢ipMu cTaparoThbCsi 3MEHITYBAaTH, MPOBOSYN Pi3HOMAHITHI
nii y cdepi muBepcudikarmii MPOIYKTOBOI MPOIO3HIi, po30ymoBH Mepexi JUCTpuOyIi abo
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aKkTHUBi3amii mpojnaxy. Takui TpaAWIiHHWN MAXiT B YMOBaX BHCOKOTO HACHYEHHS PHUHKY Ta
IHTEHCUBHOT KOHKYPEHIIII CTae BCE JIOPOKYHMM, a TaKOX SIBHO MEHII pe3yibTaTUBHIIMM. HoBi
moxmBocTi ctBoproe koumenilisi CRM (Customer Relationship Management), sika BpoBapKye
EMOIIHHNN eJeMEHT JI0 Mpolecy MmoOyaoBu Ta (OPMYBaHHS €KOHOMIYHHMX 3B’S3KiB 3 KIHIICBUM
MOKyNIeM. 3TiHO 3 I[i€I0 KOHIEMII€I0 HABaKIMBIIIO € HE MaKCHMi3alis TpUOYTKY BiX
OJIMHUYHOI TpaHCaKIii, a JOBrOTpHBaja i KOPHCHA CIBHpAIs 3 KIIEHTOM, SKa CIUPAETHCA Ha
MapTHEPCTBO, JIOBIPY 1 IEPEAyCiM Ha B3aEMHY JIOSUTBHICTH [4, C. 9].

VY miteparypi CyTHICTH JIOSUTBHOCTI OXOTUTFOETHCS KaTETOpisIMH TO3UIlI a00 TMOBEIIHKH
MOKYNIiB. JIOSUTBHICTB, SIKa pO3YMIETHCS K MO3HUIIISA, BU3HAYAE Cy0’ €KTUBHI BITUYTTS KIIIE€HTIB, SIKi
CIIPUYMHSIOTH iX 1HAMBITyanbHE MPUB’A3aHHS 0 OKPEMHUX MPOIYKTIB, MapkH, (hipMu abo MicIsa
3akymiBii. Taka MO3MIisA MOBHOI akUenTamii KpPUCTaNli3yeThbCsl 4epe3 eMOIiHHI BiIUyTTsS 1 CTaH
cBioMocTi [6, ¢. 52]. HaToMiCcTh JIOSIBHICTD, SIKA PO3YMIETHCS SK TMOBEIIHKA, MPOSBISETHCA Y
MMOBTOPEHHI 3aKyIiBJi MEBHUX TOBApiB Ta MOCIYT, 30UIBIICHH] BEIWYWHU 3aMOBJICHb, HaJlaHHI
pEeKOMEH IaIlii 1HIINM, MOTeHIIIHHUM KilieHTaM [2, ¢. 315 — 325].

HaiiBaxTMBIIIMMU 03HAKaMU JIOSUTHHOCTI €:

— eMOIIliiHa MO3MIlis KITi€HTa (aKIenTalis i JoBipa) Mo BiTHOIICHHIO 0 MPOAYKTY, MapKH,
¢bipMu ab0 MiCIIS 3aKYITIBITi;

— IMOBTOPIOBAHICTb 3aKyIiBeIb Y OiIbII TPUBAIOMY YaCOBOMY KOPHJIOPI;

— 3aIlJIAaHOBAaHUM, a HE BUIIAJIKOBUH 1X Xapakrep;

— CBioMUH BUOIp KOHKPETHHX MPOAYKTIB, KOHKPETHOI (ipMHU 1 MICIS 3aKyIiBJIi, HE3BaXKa-
I0YM Ha ICHYBaHHS QJIbTEPHATUBHUX MPOTIO3HIIIM.

3 TOYKHM 30py MiANPHUEMCTBA, IOCTKEHHS SBUINA JIOSAJIBHOCTI BUMAara€ 3BEPHEHHS
0coONMMBOi yBaru Ha JBi MpOOJIEMH: OBrOTPHBAJIE YTPUMYBAHHS KII€HTIB, a TaKOX BapTiCTh
TpaHCAKIIiH, IKi HUMH Peajli3yloThCs.

Ix BUMip yMOXIHBIIIOIOTH J1Ba MOKA3HUKM: MOKA3HUK peTeHIil (customer retention rate) ta
MOKa3HUK YaCTKU y BUTparTax kiienta (Share of customer rate) [3, c. 56]. [Toka3Huk peTeHirii — e
BIJICOTOK KIII€HTIB, SIKI peayli3yBaJii MEBHY KUIBKICTh TPAaHCAKI 3a TMEBHUH, MPUUHATHN s
aHamizy rmepion uyacy (Hampukmnana, pik). Lledd mnokasHWK HE TOTPIOHO OTOTOKHIOBATH
0e31ocepeIHbO 3 JOSUTbHICTIO, OCKUTBKH KIIIEHTH MOXKYTh 3iHCHIOBATH 0araTopas3oBi 3aKyMiBIi Yy
it ipmi 1 OTHOYACHO OTPUMYBATH JI0JIATKOBE IMOCTAYaHHS BijJl KOHKYpeHTIB. OTXKe, BAKIMBHM €
OJTHOYACHE BpaxyBaHHS TAaKOX 1 JPYroro Moka3HUKa — YaCTKW y BUTpaTax KIi€HTa. AJDKe BiH
MIJIKPECITIOE BIICOTOK OIOJKETY MOKYIIIS, SKHH BUTPAYAEThCSA B IIA (ipMi, 1O BIAHOMIEHHIO 0
CYKYITHOCTI BUTPAT, SIKi MPU3HAYEH] Y IIel Yac Ha IEBHUI aCOPTHUMEHT IPOJIYKTIB.

Peaizariss koHIenmii moOyJI0BH 1 YKpIIUICHHS] TPHBAIUX, MApPTHEPCHKUX 1 B3AEMHO KOPHUCHUX
3B’SI3KiB 3 BHUCENEKI[IOHOBAaHMMH TPYIIaMH IOKYIIiB MOBHHHA 3HAWTH CBOE BiJOOpakeHHS Y
peanizoBaHiil cTpaTerii mianpueMcTBa. TMM YacoM OOpoThOa 3a 301IBIICHHS YacTOK B PHHKY
CTOITh B IIEHTPI IPAarHEHb 1 3alliKaBlIeHh MalKe KOXKHOTO TOCTIOAapChKOTo cy0’ekTa. MOKINBOCTI
OTPUMAaHHS BCE HOBHX KJIIEHTIB HAa HACHYCHUX PUHKAX CTA€ BCE OOMEKCHIIIUMH 1 JIOPOKINMHU.
3BicM ¥ HEOOXIMHICTH 3MIHCHEHHS NeEpeopieHTallli CTpaTerii MiANPUEMCTB Yy HAINPIMKY
CTUMYITIOBAHHS 3POCTaHHS MOIMUTY cepell ICHYIOUHX KITIEHTIB (ipMHu.

®dipmu, SKi 3aCTOCOBYIOTH CTpaTerii, MOB’sA3aHI 13 MaKCHMI3alli€l0 YacTKH PHUHKY, IYXKe
Y4aCTO KOPHUCTYIOTHCS IHCTPYMEHTaMH IPOMOIIiT IPOIaxy, 00 BiIiOpaTH KITIEHTIB y KOHKYPEHTIB.
Taki 1ii MOKYTh pPe3yJIbTaTUBHO 3MIHUTH JIOSJIBHUX MOKYIIIB Y IIIHOBO BPA3JIMBUX KIII€HTIB, aJKe
MTOKYTIII, K1 3BUKJIU J0 TUCKOHTHHX IIiH, 31MCHIOBATUMYTb 3aKYIiBJIi JIMIIE B MEPioj MPOMOITii
abo Tam, 1e iM OyayTh 3ampoNOHOBaHI HaNOUMBII KOpHCHI yMoBH. [loHanTO TWigmpHEMCTBA HE
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TUQEPEHIIIIOITh CBOIX KIIIEHTIB, a, OTXKE, KOKHUN, HE BPaXOBYIOUU MPUOYTKY, KU JICTAETHCS
¢bipmi, TpakTyeThcs imeHTHYHO. CHUTyamlis ysABISETbCA 3BOPOTHUM UYHWHOM Yy MiANPHEMCTBAX,
30pIEHTOBAHUX Ha CTPATETii0 JOSUIBHOCTI. B HIN 3MIHIOETBCS MiAXiM OO0 KIIEHTa, a TaKOX
IHCTPYMEHTH MapKEeTHMHroBOTO BIUIMBY. lleli Buj crparerii Bumarae, mo0 ¢ipma akieHTyBaja
yBary Ha CTBOPEHHI 3B’S3KiB 3 KJIIEHTOM 1 Ha T€, [0 3 UM IIOB’S3aHO: HA MOOYA0BY 0a3M JaHUX i
BIZIMIOBiJTHE BUKOPUCTAHHS 1H(QOpMAIIill, Kl B HIlf MICTATHCS.

Edextu 3actocyBaHHs cTpaTerii JIOSIBHOCTI € BUIUMUMH Y JOBIIOMY YaCOBOMY TPOMIXKKY.
JIoCBi TiAIPUEMCTB JOBOJMTH, 11O UMM JOBIIE (ipMa € B CTaHI YTPUMATH CBOIX KJIIEHTIB, TUM
OinpII yepmae 3 IbOro KOPHUCTI. Apke A0Xim (GipMu 3pocTae B Pe3ysbTaTi MOBTOPIOBAHHMX
BIJICOTKA JIOSUTEHUX KJTIEHTIB CIIPUIWHSIE TAKOXK 3MEHIIICHHS BUTPAT:

— BHTpaATH MapKETHHTY 3HMXKYIOTHCS, OCKUIBKH BUTpATa 3J00YTTS HOBOTO KJIIEHTA € Y BiJ
5 no 10 pa3iB BuIla, HiXX Ha yTPUMaHHS BXE 37100yTOT0;

— BUTPATH HAa TPOBEJCHHS TPAHCAKIIH 3MECHIIYIOTHCS B PE3YNIbTaTi CKOPOYCHHS IPOIECY
3MIMCHEHHS 3aKyIiBJIi @00 TOProBeILHUX HETOIlIaIlii;

— 3MEHIIYETHCS BIICOTOK BTPAYEHHUX KITIEHTIB.

IToHaaTo 3pocTae MOKAa3HMK YCIiXY 3aX0/iB, MOEAHAHUX 3 iHIMMHU (Gipmamu (Cross-selling),
a, OTKe, 30UTBIIYEThCS TIOKA3HUK YacTKU Yy BHTpaTaxX KIIIEHTA, a TAaKOX 3MEHIIYEThCS BiJCOTOK
0ci0, K1 MO/Ial0Th CKapTH 1 peKJiamMartii.

Tunu JosaLHOCTI

YuHHUKAMH, K1 BITITPAIOTh BAKIUBY POJb y MMOOYIOBI JOSUTBHOCTI, €: MPUB’SI3aHHS KJIIEHTA
10 poAyKTY (pipmu), a TaKOXK 3TIHCHEHHS HUM TTOBTOPIOBAHUX 3aKYITiBEIb.

[IpuB’s3anHsa Kii€eHTa 1ACHTU(IKYEThCS UYepe3 CTyMHiHb mpedepeHIlii, a TaKoX CTYIiHb
BUUMOI TudepeHtiarnii npoaykTy. bepydn 1o yBaru i Ba YWHHHKH, MOXXEMO BHPI3HUTH YOTHPHU
piBHI IpUB’sI3aHHS KIII€HTA, SIKI HaBeleHi B Taom. 1.

Tabnuys 1
PiBHI npuB’A3aHHA KJII€HTA BiTHOCHO NpoayKTYy (dipmu)
Judepentuiatis npoaykTy
He nposiBnserbes IIposiBnsieTbes
I[Mpedepenuii nokynus | CunbHi Huzbke npuB’ s13aHHA HaiiBuiue npuB’si3aHHs
BiZIHOCHO MPOIYKTY (Low Attachment) (Highest Attachment)
(pipmm) Cnabki Haiinwxkue npus’ 13aHHA Bucoke npuB’si3aHHs
(Lowest Attachment) (High Attachment)

Joxepeno: [1, c. 21]

[IpuB’s3aHHs KIIIEHTAa OIIIHIOETHCS SKHAWBUINE B CHTYyaIlli, KOJIM KIIEHT IOCIJa€ CHIIbHI
npedepeH i BiTHOCHO MPOAYKTY 1 BUPA3HO BiJpi3HSE LEH MPOIYKT BiJl MPOIYKTIB KOHKYPEHTIB.
SIKII0 HATOMICTH MO3MIIISI MOKYIIIS BIAHOCHO MPOJIYKTY M030aBIeHA 3aaHTaXXyBaHHS, IPU I[bOMY
KJIIEHT YCBIIOMITIOE AU(EPEHITIaIii0 MPOAYKTY, TOJI MAEMO CIIPABY 3 CUTYAIlI€I0, SKa HAa3UBAETHCS
“BHCOKE MPUB’I3aHHA .

[Moxymnii 3 HU3PKUM TPUB’I3aHHAM MOXKYTb MPOSBISITA CXUIIBHICTD JI0 JIOSUTBHOCTI BiTHOCHO
KIJTBKOX OJMHM3BKO CYOCTUTYIIHHUX mpoaykTiB. KiieHT migbupae nBa abo Tpu ymroOieHi MPOIyKTH
1 BpaxoOBYIOUM CHUTyaIil0 (MarasuHHa IIPOMOIIiS, 3pY4YHE pO3TAIIyBaHHS Ha TIOJHII TOIIO)
3TIMCHIOE 3aKYITIBIIIO IKOTOCH 3 HUX.
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Tpu Ha3BaHi piBHI NpUB’S3aHHS KIIE€HTIB — HHU3bKE, BHCOKE 1 HAMBHILE — CTBOPIOIOTH
BiJIMTOBIHI YMOBH JJIs ITOOYIOBH JIOSITLHOCTI.

OcranHili BapiaHT — “HallHWXKYE TPHB’SI3aHHSI — MPOSBISETHCS TNPU HHU3BKOMY piBHI
npedepeHIlid, a TaKoXX BIJCYTHOCTI CHPHHHATHUX PIZHUIL Yy NPOAYKTaX, 3alPOTIOHOBAHHUX
HiANPUEMCTBAMH Ha pUHKY. B 1Miif cuTyarlii He iCHye mepeyMOBH I CTBOPEHHS JIOSUIBHOCTI, a,
OTXe, KII€HTH, SIKi TPEACTABIAIOTH TaKy IO3UIliI0, HE IMOBHHHI CTBOPIOBATH 3alliKaBICHHS
MiPUEMCTBA.

[H1IIMM pa3oM 3 MpUB’A3aHHSIM BIAHOCHO MPOYKTY YNHHUKOM, SIKUU JETEPMIHYE JOSIBHICTD
KJII€HTa, € TOBTOPIOBAHICTh aKTa 3aKkymiBmi. bepyunm no yBarm oOujBa I1i YMHHHUKH, MOXKHA
BUPI3HUTH YOTHUPHU THITA MOBEIIHOK: BiICYTHICTH JIOSUTBHOCTI, TIOTEHIII{HA JIOSUTbHICTB, JOSUTBHICTh
1HepI1ii, HalBHIIA JOSUTBHICTH (TabI. 2).

Tabnuys 2

Tunu JoAJILHOCTI

CXWIBHICTb /10 31iHCHEHHS MOBTOPIOBAHMX 3aKYiBeJlb

. , Husbka Bucoxka
PiBeHb npuB’si3aHHs — — - = "
BHOCHO TIDOLVK Bucokwnii IMoTeHiiiiHa N1OSNBHICTD HaiiBuina j1os1bHICTD

¢ poAyKLy (Latent Loyalty) (Premium Loyalty)
(Gpipmm) . . . - ——

Huzbkuit BiacyTHICTB JIOSIBLHOCTI JlosuibHICTb 1HEPLU]
(No Loyalty) (Interia Loyalty)

oxepeno: [1, c. 23]
3 pi3HUX TPUYHMH JESIKI MOKYIIl HE MPOSBISIOTh CXHJIBHOCTI O PO3BUTKY JIOSIIBHOCTI

BITHOCHO TI€BHUX NPOAYKTiB. BOHM 3MiHCHIOIOTH 3aKyHiBiIi, HE 3BEPTAIOYM yBarM Ha MapKy
MPOAYKTY, SIKICTh 200 MicCIle 3aKyIiBIIi, SKIIO JHIIE I[iHa JJIsl HUX € MPUWHATHOO IS aKIenTallii.
Takux KI€HTIB XapaKTepU3ye BiJICYTHICTH JOSUIBHOCTI, a IIAHC MEPETBOPEHHS iX y MOCTIHHHX
MOKYTII{IB € MI3EPHHM.

3 JIOANBHICTIO iHEpPIii MaeMO CIpaBy NPHU HHU3BKOMY PiBHI TMPUB’S3aHHSA IOKYIIS 10
MPOJYKTY, a TAKOK HOT0 BUCOKOI CXHIILHOCTI JIO 3/IIICHEHHS MMOBTOPIOBAHUX 3aKymiBenb. KimieHr,
KW TPEACTaBIsI€ el TUM JOSUIBHOCTI, KYNye I MPOAYKTH, KEPYIOUUCh BUKIIOYHO 3BHUYKOIO 1
HaBUYKAMH, 4, OTXE, BUPIMIAIBHY POJIb TYT BiIIrpalOTh CUTYaIliiHI YAHHHUKH, a HE OpI€HTaIlis
nokymnug. [ligmpueMcTBa OJHAK MAalOTh MOXKIIMUBICTE CTEpHYBAHHS MOBEAIHKOIO KITI€HTA,
nepecyBaroyd HOro Ha BHINMK PIBEHb JIOSJIBHOCTI 4Yepe3 BIAMOBIIHE TPaKTyBaHHA, a TaKOX
aKIEHTYBaHHS O3HAK, K1 BIIPI3HAIOTH IeW MPOAYKT BiJl iHIIOTO.

Tpetiii TMN JOSIBHOCTI — II€ MOTEHIINHHA JIOSIIBHICTD, KA XapaKTEPU3YETHCS BUCOKUM
CTYIIEHEM TIpUB’SI3aHHS TOKYIIS BIJHOCHO MPOAYKTY, a TaKOXX HH3BKOI CXWJIBHICTIO JI0
3MIMCHEHHS TOBTOPIOBAHMX 3aKyIiBeNb. B Takid cuTyamii MiANPHEMCTBO MYCHTh 3IIHCHUTH
po3Mi3HaBaHHSA Oap’epiB, SKI CTPUMYIOTh TIIOKYIIIIB BiJi YacTOTO KOPUCTYBaHHS HOTO
MIPOTIO3HIII€I0, a MTOTIM 3aIIPOEKTYBATH CTPATETIIO, KA JACTh 3MOTY iX TOJJOJATH.

HaiiBumia nosutbHICTh BigoOpakae HaOLIbII OaXkKaHHA JUTS IMiITPUEMCTB PiBEHbB JIOSUIBHOCTI
kiieHTiB. Ha mpomy piBHI nipedepeHIii KIieHT MOCTIHHO 3MIMCHIOE 3aKYITIBIIO [UX TPOAYKTIB,
0X04Ye HajJa€e peKOMEHJaIlii ciM’i, 3HaHOMUM 1 € HeBPa3JIMBUM Ha MapKETHHTOBI Jii KOHKYPEHTIB
[5, c. 34 — 35]. BukoHye TakoX posib aJIBOKaTa MPOAYKTY, III0 CTAHOBUTH JYyXKE MPaBAOMOAIOHY 1
eexTHBHY (popMy peKiiaMu JUIsi BUPOOHHKA.
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Binbi po3BuHyTa (popMa TUMIB JOSIBHOCTI KIIEHTIB HaBeAeHa B Ta0I. 3. Y 1[bOMY BHITAJKy
CerMeHTallisl KII€HTIB Oyna po3poOiieHa 3 BpaxyBaHHSM THX CaMHUX KpPUTEpIiB, SKi CTaHOBHIU
MiJCTaBy IS TomepenHboro miaxoxy. OmHak BiAMIHHO 1 OiIbIl  TOTIMONIEHO Oynu
OXapaKTepru30BaHi KJIIE€HTH, IO HAJIEXaTh J0 JBOX CETMEHTIB, SIKi BU3HAYEH] Ha TiJICTaBl HU3BKOI 1
BHCOKOI CXMJIBHOCTI JIO 3JIMCHEHHS 3aKyIliBellb, a TAKOXX HHU3bKOTO MPHUB’SI3aHHS BiTHOCHO

npoAyKry (bipmu).

Tabnuys 3
Tunu JoslJIbHOCTI
CXUNbHICTh A0 3/iHCHEHHS MOBTOPIOBAHUX 3aKYITiBENb
Husbka Bucoka
Bucoxkuit [ToreHitiiiga JIOSIIBHICTH HaiiBuma nosipHIC T

PiBeHb (Latent Loyalty) (Premium Loyalty)
TpUB’ A3aHHS L{iHOoBa NOSUTBHICTH JlosunpHicTb iHepLii
BiZIHOCHO (Price Loyalty) (Interia Loyalty)
HpOAYKTY MoHoroJTicTHYHA JIOSUTBHICTh JlosinbHicTsb 3pyunocTi (Convenience
(Gpipmn) Husbkuit | (Monopoly Loyalty) Loyalty)

CrumynboBaHa JosubHicTh (INcentive

Loyalty)

Jlxepeso: BiacHa po3pobka Ha miacTasi [3, ¢. 20 — 23]

['pynu moxymiiB, SKi NPEACTABISAIOTH JOSIBHICTh, 1[0 BU3HAYAETHCS SIK I[IHOBA, XapakTe-
PU3YIOTHCS SIK HU3BKOIO CXMJIBHICTIO 10 3I1MCHEHHS 3aKyIiBelb, TaK i HU3bKUM MPHUB’I3aHHAM 10
npoaykTy abo ¢ipmu. BoHM NMpoBOAATH MyXKe AOKIANHY OIHKY pillleHb, 3allPONOHOBAHMUX iM
HiANPUEMCTBAMU-KOHKYPEHTAMH, OJHAK Yy KIHIIEBOMY pe3ylbTaTi 3aBXIUM BHOUPAIOTh
MPOIIO3HILII0, KA € HaWOUIbIl TpUBaOIHMBOIO Yy (iHaHCOBOMY ceHci. OTxke, ¢ipMH HE MaroTh
IIaHCiB HAa CTBOPEHHS OLJIBII TICHUX 3B’SI3KIB 3 KIIEHTAMH, SIKi MPECTABISAIOTh TaKy MO3HIIIO Ha
puHKy. OTXe, BOHM MOBHHHI BUKJIIOUHTH X 31 cepu CBOIX 3alliKaBlIeHb, aJkKe BPa3JIHBICTh IIUX
MOKYI[iB Ha 1HIII IHCTPYMEHTH MapKETHHTOBOT'O BIUIMBY € HEBEIUKOIO a00 HISKOO.

[Ipu moiOHUX MO3MINIAX KIIIE€HTIB (HU3bKUH PIBEHBb NMPUB’SI3aHHSA — HU3bKa CXUJIBHICTD JI0
3aKymiBellb) BHUCTYNA€ TAaKOX TaK 3BaHAa MOHOIIOJICTHYHA JIOSUIbHICTh. BoOHa € Haifvacrime
00OyMOBIICHOIO TIPAaBOBHMH PETYJISMISIMA JI€p’KaBH, SIKi SCHO 1 TOYHO BU3HAYAIOTh, XTO Oyne
MOCTAa4aJIbHUKOM IIUX MPOAYKTIB 200 MOCTYT, HE 3aUIIal0uu KIi€HTaM MOKIIUBOCTI JIJIs1 BUOODY.

JlosUTBHICTR 3pYYHOCTI Y CBOIX OCHOBaxX € OJM3BKOI 10 JosuTbHOCTI iHepitii. ITokymers
npuiiMae pilieHHs PO 3AIMCHEHHs 3aKyMiBii, MAalOYM Ha yBasi Jume KoM(OpT MpoBEACHHS
TpaHCaKIlii, 3BEPTAI0YH MIPH [[bOMY MiHIMAJIbHY yBary Ha MapKy IpOAyKTy a0o Ha HOTO SIKiCTb.

CTuMynbOoBaHy JIOSJIBHICTH HATOMICTh MPEACTABIAIOTH MOKYMIN, $AKi KOPUCTYIOTHCS
MIPOTIO3UITIEI0 MIAMPUEMCTBA B3aMiH Ha Pi3HOrO pojay npeMii 1 BuHaropoau. Oipmu, ki y Takui
crioci® OOPrOTHCS 3a KIIIEHTIB, TOBUHHI ITaM’sSTaTH, [0 B MOMEHT TOSIBH HOBOi, OUIBII IIiKaBOT
IporpaMy KOHKYPEHTIB BOHH BTPATATH OiIBIIICTh KITI€HTIB.

[pwuitasarrs konmenuii CRM sk migcrtaBu ais (QyHKIIIOHYBaHHS ITiIPHEMCTB O3HAYa€e
BIIPOBA/KEHHS 3MIiH y CIMOCOO1 MHUCJIEHHS: MUCJICHHSI KAaTeropisiMU OJUHUYHHUX TOPTOBEIBHHUX
TPaHCaKI[iil 3MIHIOETHCSI HA MUCJICHHS KaTETOPisSIMU 3B’S3KY 3 KJIIIEHTOM. BCTaHOBJIEHHS HaO1IbII
O0axxaHMX 1 e(PeKTUBHUX BITHOCHH 3 TOYKH 30pY MIANPHUEMCTBA € MOKIUBUM JIMIIE 3 BUCEIEKI[iO-
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HOBAHOIO TPYIIOI0 a00 TpynamMu MOKYIIIIB, SIKi MPEACTABIISAIOTh BUCOKY CXWJIBHICT JIO 3/IIHCHEHHS
MOBTOPIOBAHUX 3aKYIiBelb, a TaKOX BHCOKHW CTYIiHb MPHUB’SI3aHHS BITHOCHO TPOAYKTY abo
¢ipmu. IcHye MOXIHMBICTH CTBOPEHHS B3a€EMHO KOPHUCHUX 3B’S3KIB TaKOX 3 KIIEHTaMH, SKi
MIPOSIBJISIOTHh HIDKY1 PIBHI JIOSJILHOCTI, TaK 3BaHy MOTEHIIHHY JIOSUTBHICTh a00 JIOSIBHICTD 1HEpPIi
gepe3 po3poOKy 1 3aCTOCYBaHHS BHCOKO 1HAMBIAYyalli30BaHHUX MPOTpaM, M0 3MEHIIYIOTh Oap’epu
MePex0/1y Ha BUIIUI PIBEHb JOSITLHOCTI.

Bucuosxku

Peanizanis konuenmii CRM mopomkye ictoTHi Hacmiaku. IlinnpueMcTBO, KOHIEHTPYIOUH
NPUHIIMIIOBY yBary Ha (popMyBaHHI OakaHMX CTOCYHKIB 3 BHUCEJIEKIIIOHOBAaHUMH KJIi€eHTaMu (abo ix
rpylamMiu), B IPUHIINAII HE MOXKE 1€ 3/IHCHIOBATH YCITIIHO 0e3 HeOOXiTHOCTI 301bIIICHHS TICHOTH
CTYIIEHS CITIBMpAIll 3 IHITUMHU MMapTHEpaMH, 3 SKUMH BXOIUTHh J0 1HTEPaKIlii Ha NIIAXY peatizamii
cBoei Metu. OTKe, BOHU 3MYIIEHI CTBOPUTH YHIKaJIbHY CHCTEMY MapTHEPCTBA, JIAHIIOT B3aEMHHX
3B’SI3KIB, SIKUH CKJIQJAETHCS SIK 3 BHYTPILIHIX MapTHEPiB Gpipmu, — ii MpaliBHHUKIB, TaK 1 3 30BHIMIHIX
Cy0’€KTIB: TIOCTA4YaJbHUKIB, TOPTOBEIBHUX ITOCEPEAHUKIB, (IHAHCOBUX IHCTUTYIIH, 1HCTHTYIIH
nmocnyr (pekjiaMHi, KOHCAJITHHTOBI areHTCTBA) TOIIO, 3 SKUMH (ipMi JOBOAMTHCS CITIBIIpaIoBaTu. B
pE3yNbTaTi YTBOPIOETHCS MEpeXa B3a€MHHUX 3B’SI3KIB 0araThboX MapTHEPIB Mpoliecy 0OMiHy, 3 SKUX
KOKHUM Mae cBor crienu(iky, BiaMiHHI mpedepeHIiii, motpedu i Iimi AissbHOCTI. YCi OfHAK
MTOBUHHI CIIBITPAIFOBATH MK COOO0I0 B peaizallii HaWBUIIOI METH, KOO € 30UIBIIEHHS BAPTOCTI 110
BIJTHOIICHHIO /10 KIHIIEBOTO TMOKYIILSA, OCKUIBKH CaMe 1€ € TOJIOBHHUM KO3UpPEM y KOHKYpPEHTHIN
60potr6i. OTxe, 3rimHo 3 KoHuemniie;ro CRM KOHKYpeHTHOI miepeBarn MOXKYTh JOCATTH Ti (ipmu,
SIKMM BJIA€THCSI CTBOPUTH HAMOUIBIT €)eKTUBHY MEPEXKY 3B SI3KiB 3 ITAPTHEPAMH.

ByniBHUIITBO JOBrOTPHBAINX, B3aEMHO KOPHUCHUX 3B’S3KIB, MTAPTHEPCHKUX BiTHOCHH, 3B’SI3KIB 3
HaWBaXJIMBIIIMMU Cy0’€KTaMH MOXE CTaTH KIIOYOBUM BMIHHAM mianpuemcTBa XXI cTopiuus, sike
3HAYHOIO MIPOI0 MOK€ BIUIMHYTH, 3 OJHOrOo OOKYy, Ha OMaHyBaHHS CKJIQJHOCTI 1 3MEHILIEHHS
Hernepea0auyyBaHOCTI OTOYCHHS, SKE JIUHAMIYHO 3MIHIOEThCS, 3 1HIIOTO, — TPHU3BECTH 1O
JOCSATHEHHS CTPaTeriuHoi KOHKYPEHTHOI IepeBar.
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