VK VK 65.012.32

H.I. I'op6ans, b.T. I'pymaxk, 3.M. lyTko
Hamionansawmii yniBepcurer “JIbBiBChKa momniTexHika”

“IIAPTU3AHCBKHUII” MAPKETHUHT ¥ MIPKHAPOJHHUX KOPITIOPAIISAX
© Iopbanv H.1., pywax b.T., [{ymrxo 3.M., 2014

IIpoananizoBaHo BUKOPUCTAHHA HeTPaAULIiiiHOrO0, 200 “ MAPTH3AHCHBKOI0" MAPKETHHIY.
3okpeMa HaBeAeHO aHAJI3 CYTHOCTi, OCHOBHUX MPUHIMIIB, MiABUIIB ILOT0 BUAY MAPKETUHTY
Ta PO3IJISAHYTO iX NPAKTHYHE 32CTOCYBAHHS VI YTPUMAHHS Ta 3aJlyYeHHS KJIEHTIB.

HonaTTa “mnmapTU3aHChKUI® MapKeTHHI BH3HAYeHO fAK HeTPaAuUiiiHy KOHIeNuilo
MAapKeTHHTY, KA Ja€ 3MOTy NPU NOPIiBHAHO HEBEJMKOMY OHIXKeTi MAKCMMAIbHO BIJIMBATH
Ha IJIbOBY ayauTOpil0 ToBapy/mociayru. “[lapru3zancbkoMy” MapKeTHHIY BJIACTHBI THYYKICTB,
MOOUIBHICTh Ta MAJIOBUTPATHICTBL. Y “NMapTH3aHCbKOMY MAPKETHHIY BHKOPHCTOBYIOTHCH
TUIBKHU OPUTIHAJBHI c1I0CO0M MPOCYBAHHA TOBAPY, KOJIM F0OJIOBHMMH PECYpPCaMHM € 4ac, eHeprif
Ta BUHAXIATUBICTH, a pe3yjbTaToM — nNpudyTok. HaBeaeHo Npuk/Jaau BUKOPUCTAHHS TaKOI0
MAapKeTHHTY BiTOMMMH Mi>KHAPOAHUMHU KOPNOPaLisAMH.

Po3risinyT0 OCHOBHi iHCTPYMEHTH “mapTH3aHCbKOro” MapkeTmHry (MacoBoro,
JIOKAJIbHOTO0 TA HJIbOBOT0 BIUIMBY) Ta 0COOJIUBOCTI il pe3y/IbTaTH iX BAKOPHCTAHHSA, 110 aCTh
3MOry copMyJaIOBaTH 4iTKe YsIBJEHHSl NMPO JOUUILHICTH 3aCTOCYBAaHHSl IbOr0 Ba:KJINBOI0
BUAY MapKeTHHTy. ONHCAHO PU3MKH, 10 MOKYTh BUHHUKATH NPU HeeeKTUBHIN opranizamii
KaMIaHii “ NapTH3aHCbKOIr0" MapKeTHHTY.

Ki1r04oBi c;10Ba: MapkeTHHT, peKJIaMa, “ NapTU3aHCHKUI® MaPKEeTHHT, (PbI0KH-MApKETHHT .
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GUERRILLA MARKETING IN INTERNATIONAL CORPORATIONS
© Horbal N.I., Hrushchak B.T., Dutko Z.M., 2014

Trends in international business show that successful companies are increasingly using
in their work non-traditional business methods. One of these ways to enhance the
competitiveness of enterprisesisthe”guerrilla marketing” — marketing concept, which aimsto
find your marketing niche, reect competing with powerful competitors and non-traditional
but effective ways to advertise and promote their products and services. Today there is a
tendency to increase the proportion of guerrilla marketing in the general budget of
international companies. It is an extremely promising modern approach to advertising for
Ukr ainian companies as well because it does not require significant resour ces and time.

This paper examines the use of unconventional or “guerrilla’ marketing. In particular,
the analysis of the nature, the basic principles of sub-species of this type of marketing is done
and their practical application in retaining and attr acting customersis consider ed.

The concept of guerrilla marketing is defined as a non-traditional marketing concept
that allows firms with a relatively small budget make the maximum impact on the target
audience of the goods / services. Guerrilla marketing is characterized by flexibility, mobility
and low expenditures. The “guerrilla marketing” uses only original ways of selling goods,
while the main resources aretime, energy and creativity, and the result is— profit. Examples of
the usage of such marketing by international cor porations are presented.

Although guerrilla marketing initially was positioned as a tool for small and medium-sized
businesses forced to use it due to lack of funds, today in a highly competitive environment guerrilla
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mar keting techniques are used by large companies such as|BM, Microsoft, Volvo, M er cedes, Adobe,
American Express, Procter & Gamble, Nissan. For example, “ Procter & Gamble’ spends up to 35%
of itsadvertising budget for “guerillamarketing”. Currently, “ guerrillamarketing” istaught at more
than 30 universitiesin America.

K ey terms of usage of guerrilla marketing are;

1) instead of expensive advertising media low-cost advertising are used;

2) instead of lar ge-scale mar ket research own independent mar ket research ar e used;

3) target audienceis car efully chosen;

4) instead of direct competition, links with other businesses, which allow joint
operations, ar e established;

5) gained experience and previous achievements, designed to make profit are not
emphasized, while competitive advantages in a specific niche ensuring and customer loyalty
increase arethe keysto success.

The basic tools of guerrilla marketing (mass, local and target effects) and features the
results of their use are described, which will help to formulate a clear idea of the feasibility of
this important type of marketing. the Risks that may occur when guerrilla marketing
campaigns are not organized efficiently are described.

It should be emphasized that guerrilla marketing is an art, — it is built on creativity. The
desired direction of promoting goods may be prompted by customers themselves, and success
will depend on marketers willingness and ability to realize their wishes. Guerrilla method
allows working with a specific, often narrow audience, bringing information designed just for
it. However, to avoid therisks of the campaign it must be well thought out. Specific featur es of
the audience should be critically examined, asthe important roleis played by the nationality of
citizens, their mentality, attitudes, consumption habits and other popular features.

Key words: marketing, advertising, guerilla marketing, fusion marketing.

IMocranoBka mpooseMu. TeHeHITST PO3BUTKY MDKHAPOIHOIO IMIAIMPHEMHHUIITBA TTOKA3YeE, IO YCIIIIHI
KOMIIaHIl iefiaJli 4acTillie BAKOPUCTOBYIOTH Y CBOIH JTISTIBHOCTI HETPAAUIIIAHI METOM BeeHH Oi3Hecy. OnHuM 13
TaKMX CIIOCOOIB IMIBMIIECHHS KOHKYPEHTOCIHPOMOKHOCTI MIIINPHEMCTBA € 3aCTOCYBaHHS “TapTH3aHCHKOIo'
MAapKETUHTY — KOHIIEMIIil MapKEeTHHTY, sIKa CIPSIMOBaHa Ha TMOIIYK IMiIPUEMCTBOM CBOET MAPKETHHTOBOI Hillli,
BIJIMOBY BiJ| BIIKPHTOr0 KOHKYPYBaHHS 3 TIOTY)KHHUMH KOHKYPEHTaMH Ta BHKOPUCTAHHS HETPAIMIIIHHUX, ale
e(heKTUBHUX CIIOCOOIB peKiiaMy Ta TPOCYBaHHS CBOIX TOBapiB Ta mociyr. “IlapTi3aHchkoMy” MapKeTHHTY
BJIACTHBI THYYKICTh, MOOUIBHICTh Ta MAJIOBHTPATHICTh. CHOTOMHI iCHYE CTiiiKa TEHJCHIIiS IO 3pOCTaHHs YaCTKH
“IapTU3aHCHKOr0” MApKETHUHTY B 3aralTbHOMY OFOJDKETI MKHAPOJIHMX KOMITaHIH, 10 PO3BUBAIOTHCS IIBHIKHMH
Temrnamu. BiH € HaJ3BUYaHO NEPCHIEKTUBHUM CYYaCHUM BHUIOM PEKJIAMH 1 JUIS MIANPUEMCTB B YKpaiHi, 110 He
noTrpedye 3HaYHMX KOLITIB Ta Yacy Ha peatizallito.

AHani3 ocTanHix gociaimkenb i myOmikaumiit. Texuomorii “maptuzancekoro”’ mapkerunry (“guertilla
marketing”’) Bmepme mouarmm  3actocoByBaticss B CINA B 1980-1i pokd. 3aCHOBHMKOM  KOHIISIITii
“mapruzancekoro”’ Mapkerunry € Jhx. K. JleBincon [1], a omuiM 3 ocHoBHUX TeoperukiB — [1. Xewmi. [Tutanasm
Teopii Ta MPaKTUKA TaKOrO0 MapKEeTWHTY B CBOiX poOOTax NPHIUBLIM yBary Taki BueHi, sk: JI. Bomnkosa,
JIx. Jbxynepa, 1. Aakepa, k. Tpayra, M. Jlonxar, b. [dproniani, . Biktopa, 5. lamo, €. Pomar, T. [Tpumak,
C. Kopanbuyk, O. Ts6iHa, JIx. Jleincown, O. Jlesitac, /1. PoneHko Ta iH. IIpote icHye mpo0iiemMa HeoTHaKOBOTo
TpaKTyBaHHA “APTU3aHCHKOTO” MAapKETUHTY Pi3HUMH aBTopamu. OJHI 3 HUX TOBOPATH, IO TAKHH MapKETHHT €
CaMOCTIHHMM BHIOM MapKETHHT'Y, IHIIIi JI0 HOI'O 3apaXxOBYIOTh 1 iHIII BUJIH.

Lini craTTi — BCTAaHOBJICHHS CYTHOCTi, OCHOBHUX MPHHIIHITIB “ MAPTH3aHCHKOT0”" MapKETHHTY, KOTpi
BHUKOPHUCTOBYIOTHCS MIKHAPOJHUME KOMITAHISIMUA 3 METOIO aKTHBi3allii HOT0 3aCTOCYBAHHS BITYN3HSIHUMH
MiAPHEMCTBAMH.
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Bukyiax ocHoBHOro Marepiany mocaimkenHsi. daxiBiil Big3Ha4yarOTh, IO ChOTOJAHI CBITOBHM
PUHOK peKJaMH HaJajl MiATPUMY€E MO3UTHBHUN TEMI 3pOCTaHHs, 3aKiafeHuil micns kpuszu B 2012 pomi
BHacminok Omnimmiiickkux irop B Jlonnoni it Bubopis B CIIIA. 3a mporuozamu Bij areniii ZenithOptimedia
[2], 3pocTaHHs HACTYIHUX POKIB 3aBIsUyBaTHME, TIEPII 3a Bce, iHTepHeT-pekiami (puc. 1), cerMeHT Kol
3pocratume Ha 15% mIOpOKY 3a paxyHOK sSK HU(POBUX iHHOBALii (MOMIMIICHHS BUMIPIOBaHb, Kpaia
JIOKaTi3allis, iHTerpaiis i3 MOOUTbHUMH NPUCTPOSIMHU), TaK i 3POCTAHHS PEKJIAMHHUX BHUTPAT Y COLIAIBHUX
Mepexkax 1 oHmaiiH-Bigeo. [Ipu 1boMy MOOLTBHI MPHUCTPOI T'EHEPYIOTh y 5 pasiB MIBHUIIIEC 3pOCTaHHS
peKjIaMu B IHTEpHETi, HDK CTalliOHApHI KOMITtOTepu. Pexinama B/HAa MOOUIBHUX TMPHUCTPOSX € HaWIu-
HaMIYHIIIAM CErMEHTOM iHTepHeT-pekmamu. ZenithOptimedia nporuosye ii 3pocTanHs B cepeaHbrOMY Ha
51% mopoKy BHACTIIOK IIBUKOTO PO3MOBCIOIKEHHS CMapT(OHIB 1 IUIAHIIETIB. 3a OI[iHKaMH, BUTPATH Ha
MOOITBEHU# IHTEPHET Yy CBITI CTaHOBIATE ToHaa 8,5 mupa. pomapis CIITA. o 2015 poky ZenithOptimedia
IPOrHO3Y€E, MO 00csAr MoOiIbHOT peknamu nocsrae $29,4 mupa., tooro 21,9% BuUTpaT Ha pekiamy B
iHTepHeri Ta 6,1% ychoro puHKY.

Fazern 6438
HypHanu 3049
Kino 562
panio [ 2629
30BHIWHA perknama . 5530
TenebaueHHn 25233
IHTEpHET 46507
o} 5000 10000 15000 20000 25000 30000 35000 40000 45000 50000

Puc.1. Ceimosi pexnamui eumpamu 3a pizHumu uoamu meoida
y 2012—2015 poxax, man. oon. CLLA [2]

B ymoBax mnepeHacHYeHHS TOBapHUX Ta PEKIAMHUX PWHKIB, MOCHJICHHS KOHKYPEHIIli Ha HHX
aKTYyaJIbHOCTI Ha0yBalOTh HETPAAUIIIHI MIIXOHM IO MAPKETHUHTY i pekiamu. Biache y “naptuzancekomy”
MapKEeTHHTY BHKOPHUCTOBYIOTH CIIOCOOM TPOCYBaHHS TOBapy, IO JajeKo BHXOJATh 32 MEXi
3arallbHONPUIHATUX CIOCO0IB Ta 3ac00IB peKIaMHUX KOMYHIKaIliid, KOTpi BKe € MajaoepeKTUBHUMH IS
BHOArIMBOTO Cy4acHOro CHoKHBaya. [Ipy bOMY TOJOBHUMHE pecypcaMH y TakKil peKlaMHii KaMIaHii €
Yac, CHepris Ta BUHAXIUIUBICTD, a pe3yIbTaTOM — IPUOYTOK.

“Tlapruzancekum” Mapkeruarom (“guerilla marketing”) HasuBaroTh MaIOOFODKETHI CIIOCOOM PeKIaMH Ta
MapKETUHIY, SKI J03BOJISIFOTH ©(EKTUBHO MPOCYBATH CBIi TOBAp YM TIOCIYTY, 3aIydaTH HOBHMX KIIEHTIB 1
30UIBIITYBaTH PUOYTOK, HE BKJIA/IAI0UN 3HAYHHUX KOIITIB. [ 0JIOBHOIO aKCIOMOIO “ TTapTH3aHCHKOT0” MapKETHHTY €
B3aEMHHH, JICKUTHKOX BUJIIB 1 IIepen0avyatoTh HANArOIKCHHS IOBIPJIMBHUX BiTHOCHH.

Xova “mapTH3aHCHKUI® MapKETHHT CIOYATKy MO3UIIOHYBAaBCA SIK IHCTPYMEHT JUIsi Majoro Ta
cepenHboro Oi3Hecy, 3MYIICHOTO “MapTH3aHUTH® dYepe3 HecTady KOIMITIB, ChOTOJHI, B YMOBaX >KOPCTKOI
KOHKYPEHIIil, METO/IN “MapTH3aHChKOT0” MapKETHHTY BHKOPHCTOBYIOTH Taki BeNHKi Kommadii, ik |BM,
Microsoft, Volvo, Mercedes, Adobe, American Express, Procter & Gamble, Nissan. Tak, “Procter &
Gamble’ Butpauarore g0 35% pekinamHOro OMOJDKETy Ha “mapTu3aHchkuii” MapkeTwHr. ChoromHi
“guerrilla marketing” Bukianatots y nonan 30 yHiBepcuTeTax AMEpHKU.

Konmenist “mapTu3anchkoro” MapKEeTHHTY Opi€EHTOBaHa Hacamrmepen Ha MoOyJIoBY eeKTHBHUX
MapKEeTHHTOBUX CTpaTerii 3a MakchMajbHOI ekoHoMmil Orwojpkery. “IlapTH3aHChKuil” MapKeTHHT —
HECTaHJIAPTHUH Ta HETPAAMLIMHUN MapKETHHT, SKUH A€ 3MOry 3a TMOPIBHSIHO HEBEIMKOrO OIOIKETY
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MaKCHMAJIbHO BIUIMBATH Ha IIbOBY ayJIMTOpil0 ToBapy/mociayrd. Y “napTu3aHCbKOMY' MAapKETHHTY
BHUKOPHCTOBYIOTECS TUTBKH OPHUTIHAIBHI CITOCOOH MPOCyBaHHs ToBapy [3].

OCHOBHUMU yMOBAMU 3ACMOCYB8AHHS “TITAPTHU3AHCHKOT0” MapKETUHTY €:

1) 3amicTh TOPOTUX PEKIAMOHOCITB BUKOPUCTOBYIOTh MaJIOOIOKETHY peKIamy;

2) 3aMiCTh MACIITAOHMX MAPKETHHTOBHX JOC/IPKEHDh BUKOPHUCTOBYIOTh CAMOCTIHHE JTOCIIIPKEHHS PUHKY,

3) perenbHO BHOHMPAOTh IUJIBOBY aymUTOpit0, 1100 BUKOPUCTAHHS pPEKIaMH  BHSBUIOCS
pE3yIbTaTHBHHM,

4) 3aMmicTb TpsIMOI KOHKYPEHIIi HaNaroMKylOTh 3B'S3KM 3 IHIIMMH Oi3HeCaMM, IO JI03BOJISIE
MPOBOJIUTH CITUIBHI OIepallii;

5) aknenTyioTh Ha HaOyTOMYy JOCBifi 1 TIONMEPEAHIX MOCATHEHHSX, M0 pO3paxoBaHi HE Ha
OTpUMaHHs NPHOYTKY, a Ha 3a0e3leueHHs] KOHKYPEHTHHUX IepeBar y Hiln Juist 30UIbIICHHS JIOSIBbHOCTI
MOKYTIIIIB.

st “mapTu3aHchKoro” MapKeTHHTY KITFOUOBHM YHHHHUKOM YCIIIXY € JIF00CbKUll (hakmop, 30Kpema.

1) nmoTeHIiiHI Ta iCHyrOUl KIi€HTH. B3a€MOBITHOCHHU 3 KIIEHTYPOK — HaWBaKIUBIII IS
“mapruzan”’. CriokMBayi MOBHUHHI 3HATH, 0 KOMIIaHIs IX IIHY€E, MPUCIYXAEThCS 0 IX TYMKH 1 IIPAIIO€E
BUKITIOYHO JIJIsl HUX.

2) nepconan. byab-sikuii criBpoOITHHK MOBUHEH 3HATH, 110 KOMIAHIS I{IHYE HOro npodecioHatism i
JITOBI SIKOCTI, aJpKe 3rypTOBaHA KOMaH/a MEePCOHATy CIIPUATHME MPOIBITAHHIO Oy Ib-IKOr0 Oi3HECY.

3) KOHKYpeHTH. PeKOMEHIyr0Th HE 3arOCTPIOBATH BIMHOCHHU 31 CYyIIEpHUKAMH, a YKJIQJaTH MUPOBI
YroJM 1 CcTpaTeriuHi ambsHCH. 3acTOCYBaHHS Tak 3BaHOro “dbrokH-mapkerunry” (fusion marketing —
MapKETUHT 00'€THAHHS) € BUCOKOPE3yIbTATUBHUM [4].

3rigHo i3 TpaJUuLiHHUM MapPKETUHIOM HEOOXITHO PETEIhbHO BHUBUMTH PUHKOBY CHTYaIlil0, LI00
BHU3HAYHTH, KOTO 3 KOHKYPEHTIB moTpiOHO “ycynytn”. “IlapTH3aHchkuii” e MapKeTHHT PauTh BUBUUTH
Ty caMy CHUTYallifo, aji¢ TUIbKH 100 3'CyBaTH, Y SIKHX KOMIAaHIA Taki )k MEpCHeKTHBH 1 CTaHAapTH, — 3
TaKUMHU MOXKHAa KOOIIEpYBAaTH MAapKETHHTOBI 3ycHIIIs. TOMy MOXHA PO3MIMPHUTH pajiyc Ail MApKETHHTY i
3HU3HUTH BUTPATH, OCKUILKH BOHH OyIyTh TUINTHCS 3 IHIIMMHU Cy0’ €KTaMu pUHKY. [lapTH3anu Ha3uBalOTh
ueit miaxin “dproxkH-mapkernurom”. Ix gesis: “O6'enmyiics, a To mporpaem”. Tak, HpOrISHYBIIM
pexnamunii poauk McDonald's, MmoxkHa TOMITHTH, 110 HacmpaBai pekitamyetses Coca-Cola, a min xiHern
3pO3yMITH, III0 BECh POJMK OyB PEKIaMOI0 OCTaHHBOTO (inbMy KiHokommawil Disney. Takuii (brOKH-
MapKeTHHT 3acTOCOBYIOTH 30kpemMa FedEX i Kinko's. dproxH-MapKeTHHT Haimomupenimmi B Smowii, i
TaM OiIbIlIa HOro YacTHHA MpHUIIafae Ha Majui Oi3Hec.

DbI0KH-MapKETHHT — I1€ Habip croco0iB BUKOPHCTAHHS y CBOIX MapKETUHTOBHX IUISX PE3yIbTATiB
COIliaJIbHOI UM MapKETHHIOBOI aKTUBHOCTI IHIIMX OpraHi3allifi, HalKkpallle — OpraHi3allii-KOHKYPEHTIB, 3a
NPUHIUIOM “00'€IHaHHS pecypciB / MpHeaHAHHS 10 pecypey”. Sk BigomMo, HeMae “moraHoi pekiamu’, i
HaBITh MapKETHHIOBI BIHM MO)KHa Ha3BaTH CBOEPITHOIO (GOPMOI (DBIOKH-MApKETHHTY, OCKUTBKH
CYMICHUMH 3yCHWJUISIMH KOMTaHii He JaloTh 3a0yBaTH OJHE NPO OJHOTO, PO3KPUBAIOYM Pi3HI CTOPOHHU
KOHKypeHTa [5].

Kpamuii croci6 3a0mannTi Ha MapKeTUHTY — 1€ TOTPUMYBATHCS MPUUHITOI MapKETUHTOBO1
nporpamu. [IpunuHATH Mporpamy 3aHaJTO paHO — BipHUH croci® BTpaTuTH Komrtu. HaiiBaxiusime —
peakiiisi rpoMaJIChbKOCTI Ha MEBHY peKiiaMy, 1 MOTpiOHO ayke Oarato yacy, 1o BOHa BTOMMJIACS Bij
MapKeTHHIOBOI KaMmmaHii. SIKI[0 BpaXOByBaTH I, TO MOXKHAa €KOHOMMTH TPOIII JJIs OIJIATH Meiia i
CKOpPOUYYBaTH BUTPATH Ha BUPOOHUITBO. [Ipu mpoBeneHHI BceOiYHOI MapKEeTHHTOBOI NMPOTpaMH, B
AKi TAaPMOHIIHO MOEAHAHO BUKOPHCTaHHS PEKJIaMU B Mac-MeJia, MPsSMOi MOIITOBOi PO3CUIKH Ta
CJIEKTPOHHMX JIMCTIB, HaWiMOBipHilIe, Oy/le OXOIJIEHO MHPOKI Koja CHOXHBadi. Alle MPU LBOMY
HEOOXITHO MaTH MOXJIMBICTh BHSBISTH, SKi 3 MapKETHHTOBMX TaKTHK MPAIOITh 100pe, a sKi
HEOOXiHO 3MiHHTH. BincTexxyBaTH BINI'YKM Ha MAapKETHHTOBY MiSUTBHICTH HE CKIAgHO, 1 Ie
HaWKpamuid crnoci6 30eperTd MapKeTHHTOBI KOINTH, BIJKHHYBIIM HeeeKTHUBHI Memia i
MapKETHHIOBI TAKTUKH, 110 HE MPUHOCITH IIOIIB.

ﬁMOBipHo, I “mapTh3aHa”’, HAJIAITOBAHOTO €KOHOMMTH, HAMOLIBII TUTIHI MUCIUBCHKI YTiaas —
ne [aTeprer. Bin “kummth” npiOHUMH MIAPUEMISIMH, SIKI XOUYTh MPAIIOBATH 3a 0apTepoM, MPOCYBATH
4Yrich TOBapu B OOMiH Ha IIPOCYBaHHS iX TOBapiB.
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B ocTtaHHi poKM ApyKOBaHa Npeca HEyXWIBHO BTpAadya€e CBOIX YMTAYiB, TOMY PEKIaMHi OJIOKH Y
JPYKOBaHIM Mpeci MmoMivyae JWIIe He3HaYHAa YacTHHA IMOTEHI[IMHUX CHOXHBadiB. AJDKE ChOTOJIHI BXKE
6mu3bko 40 % ycix ynTadiB ra3eT YMTAIOTH iX TUIbKH B [HTepHETI. ToMy “mapTu3aHn” yHUKAIOTh y CBOIH
pOOOTI BUKOPUCTAHHS CTAHJAPTHUX METOJIB PEKIIaMH, SIKi OPIEHTYIOTHCS Ha KUIBKICTh, 8 HE Ha SKICTh.
Ale siKmo Bxke pooutu perxnamy y 3MI, To moTpiOHO mam’sTaTH, IO HESIKICHO BHTOTOBJICHA peKiIaMa
MOXe 3iCyBaTH IMK TmixnpueMcTBa. ToMy MapKeTONOrH BCE 4acTillle 3BEPTalOTh 10 HECTaHAapTHOL
pexnamu. Taka pexiama TpUBEPTa€ yBary 1 3MylIye JIOed TOBOPUTH mpo ToBap. Haememo mesiki
MPUKIIAAU TaKOI peKIaMu:

» Sony Ericsson B 2002 p. 3amyunmna 60 akTopiB y AECSATH BEIMKHAX MicTax, sKi IMPOCHIIH
He3HaloMIliB cororpadyBaT ix, Jar04M JUIS 1bOTO HAWHOBIIIY MOIEib TenedoHy W OMUCyrud HOro
Yy/IOBi BJIACTHBOCTI.

* B Aprentuni (M.ByeHoc-Aiipec) Ha miomi Can-Maprin 3'sBUiIacsi TPUMETPOBA IUIAIIKA IHBA
Corona, BUKOHAHA 3 KBITIB,

* B baHrkoky Ha 00epTOBHUX JBepsIX OYAiBII MPUKPINMIN 300paXKeHHsT OOpIsl, CyMOicTa, KapaTucra i
perbicta y HaTypalbHy BEIMYMHY. 3/aBajocs, MO CIOPTCMEHH INPY4YaloThCs 1 HE XOUyTh ITYCKAaTH
BIJIBIZlyBauiB BCEPEAMHY, ale ABEpPi, 3BUYAIHO, BIIKPUBAIUCS K 3a3BU4ail. CeKpeT AMBOBMIKHOI CUJIH — B
mortoni “Meinsi”;

* v BenukoOpuranii ckynenrop M. AHzuepcoH 30yayBaB i3 TphOX TOHH MICKYy (islian 3aKycOYHOI
Burger King;

» 8 Kaipi as npocyBanns yato Lipton Green Tea 3enenHuM KyiaM Hajaiu GOpMy BEIHKUX YAoK,
Ha Kpar KOXKHOI BUCIB KAPTOHHUH SPIHK YailHOro makeruka Lipton;

* 8 Komym6ii s peximamu Xmi0iis 3 minsaoro 3epra Saltin Noel mirmoxigsi mepexoaus ohopMuiIn y
BUTIISAAL cTpaBoxoay. Cioran ¢ipMu — “3po0iTh KUTTS npoctime. XmiOIli 3 MUIBHOT0 3epHa TOMOMararmTh
peryJoBaTH Balle Tiio”;

* y Mockai it Cankr-TlerepOyp3i y mpyriit onoBuai 2009 poKy NpoBenr peKiiaMHy KaMIIaHilo KeTdyIiB
Calve 6inbopau i CITUTANTH BUMISIAIHN SIK SIIMKH, YCEPSIUHI SKUX 3HAXOMIUIACS 00 €MHI ITOMIZOPH 1 YITAaKOBKH
keruyny Calve TakuM 4MHOM Yy peKiiaMi aKIIeHTYBAIACs yBara Ha HaTypajibHOCTI IPOIYKTY.

[lpy BHKOpUCTaHHI METOMIB “NApTH3aHCHKOr0” MApKETHHTY MOXIIMBE BUKOPHCTAHHS TaKHX
OCHOBHHX TPYIl IHCTPYMEHTIB BIUIMBY Ha MOTEHIIHHOTO CriokuBada: 1) iHCTpPyMEHTH MacoBOrO BILIMBY;
2) IHCTPYMEHTH JIOKaJIbHOTO BIUTMBY; 3) IHCTPYMEHTH IITLOBOTO BILTUBY (Tabmuiis) [4].

OcHOBHI rpynu iHCTPYMEHTIB “ NAPTU3AHCHKOT0" MAPKETHHIY

[HCTpYMEHTH MacOBOI'O BILIMBY
» Flashmob — murreBnii HaTOBII;
* Avto performance — aBToMoOLTBHHIA
niepoMaHc Ha MiCBKHX BYJIUIISX;
* Striking — romi roM Ha MacoBHX
3axo/ax;
* Stredt action — BynmHHMIA TIEphOMAHC;
* UCO — »eomizHanmii MiCbKHIA 00’ €KT;

[HCTpYMEHTH JIOKAJILHOT'O BILIUBY
* Ambient media— po3mimieHHs
HECTAaH/IAPTHOI PEKJIAMHU B MiCHKOMY
CEepPEIOBHIIIL;
* Life placement — posmimienns B
peaIbHOMY XKHTTI;
» Migery shoppers— TaeMHu4i OKYIIIT;
* Provocative — mpoBoKariiiHui

[HCTpYMEHTH IiTLOBOTO BILTUBY
* Blogging — Henpsive mpocyBaHHs
B Onorax i opymax;

* Pizza Adv — Hecranaptae
PO3MIIIIEHHS Ha KOPOOKAaX JUIst
I,

» Waterpool Adv — po3mimieHHs
peKIaMu Ha JHi OaceliHiB,;

PEKIIAMHOT'O TOBIIOMIICHHSI Ha JTIOJISIX;
* Partizan Projection — mapTu3ancbka
B1JICONPOCKIIiS;

* Viral Game — BipycHa (iienr-rpa;

* WOM - pekitama 3 BYCT B yCTa.

* Graffiti — Tpadaper-rpadiri;

* Animal Adv — po3mileHHsT pekiiaMu
Ha TBapUHAX;

o [[lusion — Bi3yasbHuil OOMaH;

* Brand space — yHikasbHe Miclie
KOMYHIKallii TOBapy 31 CIO)KUBAYEM;

* Wild Posting — crikep-kaMmaHis;

* AirField Adv — posmitents
peKyIaMH Ha NoJIsIX O1J1s1 aepoIopTiB.

* Vird Video—sipycHe Bizneo B MapKETHHT, * WC Adv — HecTaHmapTHe
I[aTepHeri; * PZ Sampling — HecTanmap THUiA PO3MIIIIEHHS B TyaleTax;
* People Adv — poamiriieHHs CEeMILTIHT; * PZ sms—po3scuika

MPUXOBAHUX CMC TIOBiJOMJICHb
3a BHOIPKOIO IIJILOBOT
ayJuTopii;

* Barber Adv —pekiama B
MepyKapHsX.
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Ho incmpymenmie macogozo 6niugy HaleXaTh MEXaHI3MH, K JO3BOJSIOTH JOCITATH LTI MaTHMH
3aco0aMM BEIMKOI Bijjgadi, sika BHpPaKa€Tbcs B 30UIBIIEHHI OOI3HAHOCTI TPO TOBAp, 3rajyBaHb IpO
kommanito y 3MI. L{inboBa ayauTopisi, Ha SIKY CHPSMOBaHI Il IHCTPYMEHTH, X04a 1 MiIIa€ThCs MONepeaHii
CerMEHTallil, aje Bce TaKd Mae€ PO3MHUTHH Xapakrep. Pe3yiapTaToM 3acTOCyBaHHS TaKuX HPHHOMIB
3a3BHYAl € cTpiMKe 3pocTaHHs mabmucuti aktuBHOCTI B 3MI. Bapro 3BepHyTH yBary Ha Taki npuiloMH, K
Viral Video, Viral Game i WOM, siki MmoxxHa 00’ e1HaTH TepMiHOM “capadanHe pajaio”, Koiu iHpopMmarlis
MepENaEThCsl B JIIOMUHY JI0 JIIOJMHU, YCHO, MUCHMOBO; PO3BUTOK IHTEpHETY mepeTBopuIiio 1 GopMu Ha
KOpOTKE IOB1IOMJICHHS — IIOCHUJIaHHS HA TOW UM HIIWHA pecypc. 3aIeKHO BiJl TPUBAJIOCTI 1 INeH KaMnaHii
pe3ynbTaT TpUBaTHME JO MiBpoKy. [Ipore 3a3HayeHi METOOM € IUIIEe OCHOBOIO s (OpPMYBaHHS
MIAIPUEMCTBOM BJIACHUX METOIIB.

Incmpymenmu  10KanbHO2O 6nAUGY HA CHOXKHMBAaYa MpPH3HAYEHI SK JUIS MIiABUIICHHS pIiBHS
BITI3HABAHOCTI TOBApy, TaK i JJIsl CEPEAHBOCTPOKOBOTO 30UIBIICHHS IPOJAXIB 1 JO3BOJISIE pO3OUBATH BXKE
HasBHY IUTbOBY ayIUTOPil0 Ha CErMEHTH 1 mizcerMeHTH. EdekT Bix 3acTocyBaHHS TaKMX IHCTPYMEHTIB
1HO/II TIepeBHUINye pe3ylbTaT BiJl 3aCTOCYBaHHS IHCTPYMEHTIB MacOBOTO BIUIMBY, Xo4a (IHAHCOBI
BKJIQ/ICHHSI B HMX 3HAYHO MEHIII.

Haiiriikasimr iHCTPYMEHTH 3 TOTJISIy KOMIUIEKCHOI iHTerpalii B mpoliec MapkeTuHry — e Ambient
media i Life placement. Ambient media — HOBui HampsiM y MiCbKiil KyabTypi. PekiaMHe MOBIIOMIICHHS
JOHOCHUTBCSl HUISIXOM OpPTaHidYHOrO BIMTTS y MICBKHH JaHAmadT, KOIU PEKIAMOHOCISIMH €  IJIIOKH
KaHaji3alii, OaHKOMaTH, IIapKaHW, CTOBIHK OCBITJICHHS, PEIIITKM OropoXx, BikHa, jaepeBa. Ll[o0
3aCTOCYBAaTH Ilel IHCTPYMEHT, HEOOXIIHO 3HAWTH SICKpaBy inero. I, 3po3ymino, y3roauTH 1ie po3MillleHHS 3
BJIAJI0K0, 110 OyBa€ 1HOJI HEMPOCTO, a iHOAI i HepealbHO. 3BaXKalouM Ha CKJIAJHOII IOr0/HKEeHb 1 0e3idi
OOPOKPATUYHHUX MPOLEAYP, OUTBIIICTh TAKUX aKIlii HOCSITh CTHXIHHHUH 1 MO-CIPaBXHbOMY MAPTH3aHCHKHI
xapaktep. HeoOxinHo Bim3Hauntn PR-edexrt, mo mocsaraerscs 3a mormomoroo Ambient media: mpo taky
pexiaMmy oxode mnuinyth 3MI, a Jromu, SKUM JIOBEIOCS MO0A4YMTH 11, 13 3aXOIUICHHSIM JUISThCS
BpaKCHHSIMH.

Life placement naituacrinie BUKOPUCTOBYIOTh KOMITAHil, IO CIEI[iali3ylOThCs B CEIMEHTI MOCITYT
BTL (uenpsimMa pexiiama). 3apa3 HOIMIMPEHHS HaOy/IM Tak 3BaHi MPOBOKAIlii i TaeMHUYI mokymi. Kommawii,
IO CIIEMialli3yI0ThCsl Ha MPOBOKAIITHOMY MapKETHHIY, MOXHa TepepaxyBaTH Ha majiblsix. [loku 1o Bei
MPOBEJICHI aKIlii JOCTaTHHO KOPOTKOCTPOKOBI, a 3a TEXHIKOK BHKOHAHHS HAOJMKEHI 0 TPaauIiiHOrO
MPOMO, 3 elleMeHTaMu repdomancy.

Mistery shoppers — TaeMHHYi MOKYIIII — IIHPOKO OOTOBOPIOBaHA CHOTOAHI TeMa. 3a JOIMOMOTO0
I[LOT'O IHCTPYMEHTY MO)KHA CTUMYJTIOBATH KaHAJIHM CIIOKHMBaHHS Npoaykty. PZ sampling — HecTanaapTHUiA
ceMIutiHT. [IpHKIIaZioM TaKoro iHCTPYMEHTY € MOCIyrd OaHKy, IO JYHAIOTh HA BYJHUI 3 AMHAMIKY OIS
OyniBii nporo x O6anky. Wild Posting — rapuum npukianom ciayxuts nmpoekt BUBBLEPROJECT. Cytb
MPOEKTY B TOMY, IO Oyb-AKa JIIOJJHA MOKEe OOPOTHCS 3 3aCHIUISIM PEKJIAaMHU Ha BYJIHUISX MICTa HUISIXOM
MPOTECTY 1 BUIBHMUMHU BHCIOBJICHHSIMU. OCHOBHA iliesi — 00€3roJIOBUTH PEKIIAMHE MOCHIIAHHS aBTOPIB.
PoOuThes 11€ NUIAXOM JAOKICEHHS IO OCHOBHOIO 300paykeHHs “OynanOamku”. Takuil mpUiioM Hal4acTiiie
BHUKOPHUCTOBYETHCS B KOMIKCAX 331l BUPA3y JTyMKH.

Inempymenmu  yinbosoeo enauey — 1l HAWTOYHINIA Tpyla IHCTPYMEHTIB “HapTH3aHCHKOrO”
MapKeTHHTY. BOHM MOTpaIUIsSOTh MPOCTO B LijIb, AETali3allis iJIbOBOI Ay IUTOPIl B IIMX METOAAX J03BOJISE
JOXOJMTH HE TUIBKHU JI0 CTaTi, BIKY, ajie i, HalpuKJaJI, TOBXKUHU BOJIOCCS CIOXKHBAYA.

OxpiM HaBelIEHUX BUIIE, ICHYIOTH 1€ i 1HIII IHCTPYMEHTH “ MapTH3aHCHKOT0" MapKETHHTY, TaKi SK:
* NLP — neiiponiareictuune nporpamysants; * NGR — HeliporimHoTu4He pecTpykTypyBaHHS; * PPP —
MporpaMyBaHHs CIIOKHBaya Ha KYITBIIO ToBapy. BoHH € TOBOJIi MOT'YTHBOIO 30pO€to, aie y HeBMuInX abo
KOPUCITUBUX PyKaX iX BUKOPHCTAHHS MOTPAIUISE i/ MTUTAHHS MOPaJbHOCTI Ta ETHKH.

HeoOximHO 3a3HAYMTH, 110 “NApPTU3aHCHKUN® MapKETHUHI € JO0BOJI pu3uKOBUM. [loBimomiieHHs Ta
MeTa MOBHHHI OyTH YiTKO BH3HAYEHI, 00 YHUKHYTH Hernopo3yMiHb. CITyxH, repeiaBaHi Bii ocoOu 10 0cobH, €
HEKEePOBaHMM ITIC/IS 1HILlIaJTi3allil, ¥ 11e MOXKe IPU3BECTH 0 CIIOTBOPEHHS MOBIIOMJICHHS 11070 OpeH/TY.

Ille oquH pu3MK nependavae HEMPABUIBHO MPHUYpPOUCHi (YM MOMHIKOBO PO3MIIIECHI) 3aXO0MH, SKi
MOXYTh OYTH HeaJeKBaTHO crnpuiiHsTi. Tak, B HempoaymaHiii kammanii 31 ciuns 2007 poky ekpaHu 3i
CBITIOMIOAHUMHU (irypkamu repoiB MynbTOUIEMIB Oynu po3MmimieHi B bBocToHi Ui mpocyBaHHs
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aHimoBaHoro cepiaxy Aqua Teen Hunger Force Ta ekpanu Oynu MOMHIKOBO CHPUKHSATI 32 BHOYXOBI
MPHUCTPOT, B pE3yJbTATI YOO JECATKH CTaHIiil METPO, MOCTIB 3aKpWJIH, a MOMIIlisl BUIAIWIAa IPUCTPOI, H
YacTUHY 3 HUX 3HUIINIIA.

“ITapTH3aHCHKUI” MapKETHHT MOXKE TaKOX CIIPOBOKYBATH HE3aJI0BOJICHHS MicieBoi Biaju. Tak
Oys0 B X'toCTOHI, Konu pexinamue arenrctBo BMW Auto npukpinuio komito Mini-Cooper 3 nomictupomy
Ha OyniBmi B meHTpi Mmicta B ciuni 2013 poky. Pazom 3 TM mipu JoBOJI HEBHCOKOMY ITpadi KOMITaHis
OTpHMaJia TOJIOBHY CTOPiHKY pekiamu B razeri Houston Chronicle.

[Ile omna mpobiemMa BUHHMKAE, SKIIO MApKETONOTH HAGKHUM YHHOM HE pPEali3yloTh TaEMHI
kammaHnii. [Ipukiaanom 1poro Mmoxke Oyt oH-7aiiH (iacko Sony Entertainment 3 mpuctposmu Zipatoni.
Kommanis mamaranacst mpocyBatu ZipatOni muistxoM XHTPOi MapKETHHTOBOI KaMIlaHii, ska, oxHak, Oyia
IIBUKO BHSIBJICHA IHTEPHET-CILIBHOTOI, B PE3y/IbTaTi 4oro SONY Bifpasy Bimuyjia HETaTUBHY PEAKIIiIO
¢banaTis irop [6].

OTxe, MOHATTS “TAPTH3aHCHKOT0” MAPKETHHTY € JOBOJI IIMPOKHM 1 JIJIsl KOKHOTO MiANPHEMCTBA
pi3HUM. 3arajoMm JUis HeTpaaMliidHOro abo MapTH3aHCHKOTO MApKETUHTY NpH e(eKTUBHIl opraHizaiii
MpHUTaMaHHi TaKi OCHOBHI MPUHIIMIIHN: €KOHOMIYHA e()EeKTHBHICTh, OPUTIHAIBHICTD 1 MaJI03aTPATHICTb.

BucHoBkH i TmepcneKTHBM MNOAAIBIIMX AOCHiIKeHb. “llapTh3aHchbkuii” MapKeTHHT —
HECTaHJIAPTHUH Ta HETPATUI[IMHMA MapKETHHT, SKHH J03BOJIAE 3a IOPIBHSHO HEBEIUKOTO OIOIKETY
MaKCHMAJIbHO BIUIMBAaTH Ha LUILOBY ayJUTOPII0 TOBApY/TOCIYTH 1 IPYHTYEThCS HA ICHXOJIOTIYHOMY
BIUIMBI Ha MiJICBIIOMICTh CIIO)KWBaya. B HbOMY BHKOPHCTOBYIOTbCS TUIBKH OpHUTIHAJbHI CIIOCOOH
npocyBaHHs ToBapy. IcHye Ge3iid croco0iB MPUBEPHYTH yBary KIIEHTIB J0 PEKIAMOBAHOI MPOIYKILii, 10
TOrO X KOXXEH MapKeToJIOr 3JaTHUH TpUIyMaTd CBiil BapiaHT, aJanTyBaBIIM Ui MOTpeOd KoMmaHil
HasBHUH nocBin. Haromocumo, 110 “napTH3aHChKH® MapKEeTHHT — I1¢ MUCTEIITBO, BiH MMOOYIOBaHUM Ha
TBOPYOMY MOINYKY. [Ipy IboMy MOTPiOHMI HAMPSMOK MiKAXYTh cami KIIIEHTH, a BiJi MapKETOJIOTiB BXKe
3aJIOKUTh, 4YM OyIyTh BpaxoBaHi ix mnoOakaHHs. [lapTh3aHCbka METOIWKA [O3BOJISE MPAIIOBATH 3
KOHKPETHOIO, YaCTO BY3bKOIO ayJAMTOPIEI0, TOHOCSYHU MPH 1bOMY iH(OpMaIlito, sika MpU3HavYeHa caMe s
Hel. OaHak, o0 YHMKHYTH PU3UKIB, KaMIIaHiio ciij mo0pe nmpoaymaTi. Haja3BuualiHO BaXKJIMBO BUBUUTH
0COOJIMBOCTI ayaUTOpii, a/pke BaXKIIMBY POJb Biirpae HAIlOHAJIBHICTH TPOMAsSH, iX MEHTaJbHICTh,
MOTJISIZM, CHOXWBYI 3BHYKM Ta IHINI HapogHi ocobOmuBocTi. BracHe BHPOOIEHHIO MNPaKTHYHUX
PEKOMEHJIAIli MIO/I0 3aCTOCYBaHHS “MapTHU3aHCHKOr0” MapKETHHTY Ha YKpPalHCHKUX MiANPHEMCTBAX i
JOILTBHO TIPUCBSITUTH MOAAJIBIII JOCITIIXKEHHS.
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